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Learning the new rules of
Investing

17 February 2025, 1:34 pm CET, written by UBS Editorial Team US Editorial Team

When we first start investing, it often feels like walking through a complex field of landmines, where
one misstep can lead to disaster. Few of us are taught the basics of how to save and invest, much less
an understanding of various account types, investment vehicles, tax strategies, and sophisticated financial
planning approaches.

Investing is not only complex, it is also counterintuitive. The mathematics of compounding growth—essential for evaluating
the consequences of investment decisions—fundamentally elude the intuition of our primitive brains. To compensate, we
often rely on mental shortcuts that our ancestors evolved to survive in a much simpler world—intuitions and instincts that
can actively work against our best interests when it comes to investing.

As a result, we struggle with a range of behavioral and cognitive biases that lead us to misjudge trade-offs and make
irrational decisions. We chase performance, overtrade our accounts, find patterns in random noise, and put our money
into arbitrary “buckets.” Additionally, we suffer from a “fight or flight” response that often causes us to overreact. To put
it bluntly, our brains are hard-wired with behavioral biases that lead us to make predictably irrational decisions.

How to avoid common mistakes

There are many strategies that you can employ to improve the quality of your investment decisions and avoid common
pitfalls. For example:

» Discover and articulate your goals, values, and fears.
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» Develop a comprehensive plan.

 Practice humility and avoid relying on predictions.

» Focus on things that you can control.

« Automate good decisions such as saving, rebalancing, and tax loss harvesting.
o Erect barriers to keep yourself disciplined.

« Regularly review and update your plan.

The UBS Wealth Way strategy is a robust framework for bringing these ideas together. By organizing your resources into
the Liquidity. Longevity. Legacy. strategies, you can coordinate them to meet your goals. This approach provides a concrete
way to view your investment progress and gauge your resilience against risks ranging such as market volatility and the
possibility of outliving your life expectancy.

There is one additional strategy that may be even more valuable than those listed above: Learn from the mistakes of
others.

Learning from your own mistakes can be costly and painful. Experience is a fickle teacher, often delivering harsh lessons.
It's far more beneficial to learn from the mistakes of others. As Eleanor Roosevelt famously noted, you won't live long
enough to make all the mistakes yourself.

One of the significant advantages of working with a financial advisor is their accumulated experience. Financial advisors
have a treasure trove of cautionary tales and best practices to share, and they can help you evaluate decisions from
a fresh perspective. While each family's circumstances and goals are unique, we've each encountered some of the
same investment challenges and tried different approaches. A financial advisor can share these stories, perspectives, and
philosophies for your consideration.

With this in mind, | want to recommend a new book, The New Rules of Investing, by Mark Haefele, the Global Chief
Investment Officer for UBS Global Wealth Management. In each chapter, Mark—along with his co-author, Richard C.
Morais—presents a rule that will help investors manage wealth in our rapidly changing world. These rules are interwoven
with compelling stories about the successes and failures of investors and families, each seeking to articulate and achieve
their own definitions of success.

One of my favorite chapters covers a bonus rule: Understand that investing is an exercise in humility. In this chapter,
Mark shares a series of often-painful personal stories that have shaped his investment philosophy, ranging from training
to be a paratrooper, to climbing the tallest mountain in the United States, to running a hedge fund at the peak of the
Tech Bubble.

Stories like these are invaluable. They not only help us to learn from experiences that we'll never have; they also give
perspective about how others measure their outcomes and define success and/or failure.

As Yoda once said, “The greatest teacher, failure is.”
Main contributor: Justin Waring

For much more on “The New Rules of Investing” by Mark Haefele, UBS Global CIO, visit the book’s website or watch the
latest UBS Trending video. This newly released publication positions UBS as a trusted partner and emphasizes the value
of expert financial advice in navigating both the professional and emotional aspects of life’s events. It highlights UBS’s
Wealth Way approach, and serves as a unigue tool that can help you hone in on your clients’ portfolios to meet their
goals with confidence, now and for generations to come.

UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS Financial Services Inc. and
our Financial Advisors can use to assist clients in exploring and pursuing their wealth management needs and goals over
different time frames. This approach is not a promise or guarantee that wealth, or any financial results, can or will be
achieved. All investments involve the risk of loss, including the risk of loss of the entire investment.


https://www.ubs.com/us/en/wealth-management/our-approach/ubs-wealth-way/new-rules-of-investing.html
https://www.ubs.com/microsites/player/en/videoplay.html?id=6366871464112
https://www.ubs.com/us/en/wealth-management/our-approach/ubs-wealth-way.html
https://www.ubs.com/us/en/wealth-management/our-approach/ubs-wealth-way.html
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Disclaimer

This document is prepared and published by the Global Wealth Management business of UBS Switzerland AG (regulated by
FINMA in Switzerland), its subsidiaries or its affiliates ("UBS"), part of UBS Group AG ("UBS Group"). UBS Group includes former
Credit Suisse AG, its subsidiaries, branches and affiliates. In the USA, UBS Financial Services Inc. is a subsidiary of UBS AG and a
member of FINRA/SIPC. Additional Disclaimer relevant to Credit Suisse Wealth Management follows at the end of this section.

This document and the information contained herein are provided solely for your information and UBS marketing
purposes. Nothing in this document constitutes investment research, investment advice, a sales prospectus, or an offer or
solicitation to engage in any investment activities. This document is not a recommendation to buy or sell any security, investment
instrument, or product, and does not recommend any specific investment program or service.

Information contained in this document has not been tailored to the specific investment objectives, personal and financial
circumstances, or particular needs of any individual client. Certain investments referred to in this document may not be suitable
or appropriate for all investors. In addition, certain services and products referred to in the document may be subject to legal
restrictions and/or license or permission requirements and cannot therefore be offered worldwide on an unrestricted basis. No
offer of any product will be made in any jurisdiction in which the offer, solicitation, or sale is not permitted, or to any person
to whom it is unlawful to make such offer, solicitation, or sale.

Although all information and opinions expressed in this document were obtained in good faith from sources believed to be
reliable, no representation or warranty, express or implied, is made as to the document’s accuracy, sufficiency, completeness or
reliability. All information and opinions expressed in this document are subject to change without notice and may differ from
opinions expressed by other business areas or divisions of UBS Group. UBS is under no obligation to update or keep current the
information contained herein. The views and opinions expressed in this material by third parties are not those of UBS.
Accordingly, UBS does not accept any liability over the content shared by third parties or any claims, losses or damages arising
from the use or reliance of all or any part thereof.

All pictures or images ("images") herein are for illustrative, informative or documentary purposes only and may depict objects or
elements which are protected by third party copyright, trademarks and other intellectual property rights. Unless expressly stated,
no relationship, association, sponsorship or endorsement is suggested or implied between UBS and these third parties.

Any charts and scenarios contained in the document are for illustrative purposes only. Some charts and/or performance figures
may not be based on complete 12-month periods which may reduce their comparability and significance. Historical performance
is no guarantee for, and is not an indication of future performance.

Nothing in this document constitutes legal or tax advice. UBS and its employees do not provide legal or tax advice. This document
may not be redistributed or reproduced in whole or in part without the prior written permission of UBS. To the extent permitted
by the law, neither UBS, nor any of it its directors, officers, employees or agents accepts or assumes any liability, responsibility or
duty of care for any consequences, including any loss or damage, of you or anyone else acting, or refraining to act, in reliance
on the information contained in this document or for any decision based on it.

Additional Disclaimer relevant to Credit Suisse Wealth Management: Except as otherwise specified herein and/or
depending on the local entity from which you are receiving this document, this document is distributed by UBS Switzerland AG,
authorised and regulated by the Swiss Financial Market Supervisory Authority (FINMA). Your personal data will be processed
in accordance with the Credit Suisse privacy statement accessible at your domicile through the official Credit Suisse website
https://www.credit-suisse.com. In order to provide you with marketing materials concerning our products and services, UBS
Group AG and its subsidiaries may process your basic personal data (i.e. contact details such as name, e-mail address) until you
notify us that you no longer wish to receive them. You can optout from receiving these materials at any time by informing your
Relationship Manager.

Please visit https://www.ubs.com/global/en/wealth-management/insights/chief-investment-office/marketing-material-
disclaimer.html to read the full legal disclaimer applicable to this document.

© UBS 2025. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved.
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