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The season of giving offers an opportunity to reflect on priorities, revisit financial goals, and consider how
wealth can be used to support family, charitable causes, and long-term legacy objectives.

Key points

The end of the year offers an opportunity to review charitable giving, education funding, and wealth-transfer strategies
in the context of broader financial goals.

* When it comes to giving, the asset used for a gift can be just as important as the gift itself. Appreciated securities, 529
plans, donor-advised funds, qualified charitable distributions, and lifetime gifting strategies may help families increase
the after-tax impact of their generosity.

» Meaningful gifts are not always measured in dollars, and taxes are only one consideration. Thoughtful planning can
help families balance their objectives of giving with purpose, managing taxes and making a lasting positive impact on
the people and causes that they care about.

» Working with financial, tax, and legal advisors may help families align year-end giving opportunities with their long-
term Legacy goals.

This educational report has been prepared by UBS Financial Services, Inc. Please see important disclaimers and disclosures at the end of
the document.
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Introduction

Gift-giving is about making thoughtful decisions regarding whom to help, when to help them, and which assets may be
most effective to give. Taxes are a factor, not the priority.

Before making significant gifts, families may find it helpful to evaluate these decisions in the context of their broader
financial plan.

The UBS Wealth Way framework—which helps families organize their financial life based on the purpose and timing of
their wealth—may be a useful way to gain perspective on gift-giving decisions. With a Liquidity strategy and Longevity
strategy that are funded sufficiently to confidently meet lifetime spending priorities, families can identify wealth that can
be safely earmarked for the Legacy strategy, which can be invested and oriented to improving the lives of others.
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UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS Financial Services Inc. and our Financial Advisors can use to assist clients in
exploring and pursuing their wealth management needs and goals over different time frames. This approach is not a promise or guarantee that wealth, or any financial
results, can or will be achieved. All investments involve the risk of loss, including the risk of loss of the entire investment. Time frames may vary. Strategies are subject to
individual client goals, objectives and suitability.

The strategies discussed in this report center on six important decisions:
o Have | secured my own financial future?

* Which assets should | give?

e How can | invest in future generations?

e How can | maximize the impact of my charitable giving?

» Which accounts should | use when making charitable gifts?
» Should | wait to give, or give while | live?

The answers will vary by family, but thoughtful planning may help direct more wealth to loved ones and charitable causes,
and help reduce the amount lost to taxes.
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1. Prioritize personal financial security

Before making gifts to family members or charitable organizations, it's crucial to confirm that your own savings, retirement,
and long-term financial goals remain on track. This review may include assessing emergency reserves, retirement account
contributions, employer matching opportunities, and retirement income projections.

Using a "Savings waterfall" approach can help families to prioritize where they direct their hard-earned savings. The CIO
Global IM report, "Where should | put my savings?: The 2026 savings waterfall worksheet" (published 11 December
2025), may be a good place to start.

Questions to discuss with your advisor
* Are my retirement and spending goals fully funded?

« Have recent market movements changed which assets | should earmark for gifting objectives?

* Which assets may ultimately be available for Legacy objectives? Should they be invested differently than the rest of
my portfolio?

2. Put stocks in stockings

When many families think about gifting, they think about cash. But cash is not always the most effective asset to give.

Gifting appreciated securities to children, grandchildren, parents, siblings, or other family members may provide several
potential advantages:
« [t may allow families to transfer more value than if they first sold the investment and paid capital gains taxes.

« It may reduce concentrated stock positions.
It may move future appreciation outside of the taxable estate.

« It may allow the donor to utilize the annual exclusion ($19,000 per donor per recipient in 2026) without using
their lifetime gift and estate tax exemption. Married couples may use their combined exclusions to give $38,000 per

. 1
recipient.

« In some cases, recipients may realize capital gains at a lower tax rate than the donor.

For younger beneficiaries, gifting investments may also provide an opportunity to teach the value of long-term investing
and compounding. When children experience investment growth firsthand, they may gain a deeper understanding of
opportunity cost, risk, and long-term financial discipline.

Families should also carefully consider the tax consequences of gifts. Inherited assets generally receive a step-up in basis
at death, while securities gifted during the donor's lifetime will typically retain the donor's original cost basis (and thus,
their unrealized capital gains liability).

As a result, gifting appreciated securities is often most attractive:
* When the recipient is expected to benefit from the gift during the donor's lifetime,

» When future appreciation may be removed from the donor's estate, or

* When the recipient is subject to a lower capital gains tax rate (or will not pay capital gains tax at all).

By contrast, families may wish to retain certain highly appreciated assets if they are likely to be passed at death and qualify
for a step-up in basis. In some cases, this may include "upstream planning" strategies, where assets are transferred to
older family members and later inherited back by younger generations in order to potentially obtain a basis step-up. In
some situations, these strategies may also provide transfer-tax planning benefits. Such strategies involve significant tax,
estate, and practical considerations and should be carefully coordinated with legal and tax advisors.

Page 3 of 10


https://secure.ubs.com/public/api/v2/investment-content/documents/00eQZX9rcu664KVhmJaNwA?apikey=1AS8wxGGWLjxy6J92ees52Uz5ZrWmy6m
https://secure.ubs.com/public/api/v2/investment-content/documents/00eQZX9rcu664KVhmJaNwA?apikey=1AS8wxGGWLjxy6J92ees52Uz5ZrWmy6m

;a ; UB S For educational and marketing purposes

In some cases, children or grandchildren may be able to realize capital gains at lower tax rates than the donor, potentially
even at a 0% federal long-term capital gains tax rate if their taxable income falls below applicable thresholds. However,
when giving appreciated securities to younger generations, families should be aware of the "Kiddie Tax" rules, which may
cause a portion of a child's unearned income to be taxed at higher rates and may limit opportunities to shift investment
income to younger children. As a result, gifting appreciated securities may sometimes be more attractive for adult children,
grandchildren who are no longer subject to the Kiddie Tax, or beneficiaries in lower income tax brackets.

For families who wish to transfer appreciated assets without transferring the associated income tax liability, grantor trusts
may warrant consideration. In these arrangements, the grantor generally remains responsible for the trust's income taxes,
including capital gains taxes realized by the trust. This may effectively allow additional wealth transfer to beneficiaries
without making additional taxable gifts.

Questions to discuss with your advisor
o Are there appreciated assets that may be more efficient to gift than cash?

» Does a concentrated stock position create a gifting opportunity?

« Could trusts improve the long-term effectiveness of family gifting strategies?

3. Invest in future generations

Education funding remains one of the most common goals for intergenerational giving. However, some families may also
wish to use gifts to help younger generations begin investing, saving for retirement, or developing financial literacy skills.

For education-focused families, 529 college savings plans offer several tax advantages: Contributions may grow income
tax-free, qualified withdrawals are generally federally income tax-free, and families may accelerate gifts through five-year
gift averaging. In 2026, an individual may contribute up to $95,000 to a beneficiary's 529 account in a single year without
using any lifetime exemption, while a married couple may contribute up to $190,000, provided the appropriate gift tax

. . 1
election is made.

Recent legislative changes have also expanded flexibility. Beginning in 2026, up to $20,000 per year may be withdrawn
tax-free for certain K-12 expenses, and up to $35,000 of unused 529 assets may be rolled into a Roth IRA for the
beneficiary, subject to statutory requirements, annual contribution limits, and state-law treatment.

While 529 plans offer tax advantages specific to education costs, they are not the only option for supporting the next
generation. For other saving and investing goals, other tools—for example, Trump Accounts, family-funded Roth IRAs,
and custodial accounts—may also warrant consideration. Combining several vehicles may help to balance tax efficiency,
flexibility, control, and long-term objectives. To learn more, please read the CIO Global IM report, "How to give kids an
investing head start," published 26 May 2026.
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Questions to discuss with your advisor
» Should education gifting be coordinated with estate-planning goals?

* Would accelerated 529 gifting make sense for my family?
« Are there opportunities to combine financial gifts with financial education?

» Which account structure best aligns with the purpose of my gift?

4. Bunch charitable contributions

Families who regularly support charitable organizations may benefit from considering whether the timing of their
donations can increase their tax impact.

A "bunching" strategy involves consolidating multiple years of charitable gifts into a single tax year. Doing so may increase
the likelihood that itemized deductions exceed the standard deduction in the contribution year.

For tax year 2026, the standard deduction is $16,100 for single filers, $24,150 for heads of household, and $32,200
for married couples filing jointly.1

Taxpayers who expect their itemized deductions to exceed these thresholds may wish to consider whether concentrating
charitable gifts into a single year could increase the value of their deduction.

For affluent families, appreciated securities may offer another powerful charitable planning opportunity. Rather than
donating cash, families may choose to contribute highly appreciated securities directly to qualified charitable organizations.
This strategy may provide a deduction based on the fair market value of the donated assets while avoiding the capital
gains tax that would otherwise be due upon sale.

Example: Donating appreciated stock. Consider a California-based investor who wishes to contribute $100,000
to charity and owns stock worth $100,000 with a $20,000 cost basis. If the stock were sold first, the investor
would realize $80,000 of capital gains. Assuming a combined marginal federal and California capital gains tax rate
of 38.2%, the resulting tax liability could exceed $30,000. By donating the shares directly to a charity or donor
advised fund, the investor may avoid realizing that gain while still receiving a charitable deduction based on the full
value of the donated shares (subject to applicable limitations). As a result, more value may reach charity and less
may be lost to taxes.

Families seeking a large charitable deduction today, but greater flexibility regarding future charitable recipients, may wish
to consider a donor advised fund (DAF). Contributing to a DAF may allow families to:
« Receive an immediate charitable deduction.
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Contribute cash or appreciated assets.

Avoid recognizing embedded capital gains on donated securities.

Potentially allow assets to grow tax-free.

Recommend charitable grants over time.

Perhaps most importantly, a DAF allows families to separate the timing of the tax deduction from the timing of charitable
decisions, allowing them to harness the tax advantages of a large charitable deduction without the obligation to make
a large upfront grant or immediately determine which charities will receive the funds. Contributing to a DAF may be
particularly attractive in tax years with an unusually high level of income.

Some families also use donor-advised funds to involve children and grandchildren in future grant recommendations,
creating opportunities to discuss philanthropic priorities across generations.

Families requiring greater control over charitable governance, staffing, investments, or operations may also wish to evaluate
whether a private foundation is appropriate. However, donor-advised funds are often less costly and less administratively
burdensome.

Questions to discuss with your advisor
» Would bunching charitable contributions increase my tax benefit?

» Should charitable gifts be made with cash or appreciated assets?

» Would a donor-advised fund improve flexibility?

5. Use QCDs to donate efficiently

Qualified Charitable Distributions (QCDs) are one of the most tax-efficient ways to support charitable causes.

Individuals age 70%2 or older may transfer up to $111,000 per IRA owner in 2026 directly from an IRA to an eligible
charity. Married couples in which both spouses own IRAs may collectively donate up to $222,000 through QCDs.1

QCDs may:

o Count toward required minimum distributions (RMDs)

o Be excluded from federal taxable income

e Reduce income used in various tax calculations

» Potentially reduce Medicare premium surcharges

¢ Provide tax benefits even for individuals who do not itemize deductions

Example: Using a Qualified Charitable Distribution. Consider a California-based retiree who plans to donate
$25,000 to charity and is subject to required minimum distributions. If the retiree first receives a taxable IRA
distribution and then writes a check to charity, the distribution could be subject to a combined federal and California
marginal tax rate as high as 50.3%, and could also trigger Medicare income-related adjustment amounts (IRMAA).
By making the gift directly through a Qualified Charitable Distribution, the retiree may avoid recognizing that income
altogether. In this example, using a QCD could potentially reduce taxes by more than $12,500 while still delivering
the same $25,000 gift to charity.

To qualify, distributions generally must be made directly from the IRA custodian to the charity. Donor-advised funds and
private foundations generally do not qualify as QCD recipients.

For charitably inclined retirees, determining whether gifts should come from retirement accounts, taxable accounts, or
appreciated securities may create meaningful differences in long-term after-tax outcomes.
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For additional discussion, see the CIO Global IM report, "Distribution strategies for IRA owners and beneficiaries,"
published 3 March 2026.

Questions to discuss with your advisor
» Should charitable gifts come from retirement assets or taxable investments?

o How do QCDs fit into my retirement income strategy?

 Are there opportunities to improve the tax efficiency of my charitable giving?

6. Give while you live

Many wealth transfer conversations focus on what happens after death. But some families are increasingly asking a
different question:

Would certain gifts have greater impact if they were made earlier?

Helping a grandchild pay for college, supporting a child's first home purchase, assisting with a business venture, or
providing financial support during important life transitions may produce benefits that are difficult to replicate through
a later inheritance.

Lifetime gifting may also allow future investment appreciation to accumulate outside of the grantor's estate.

In 2026, the federal gift and estate tax exemption is $15 million per individual and $30 million per married couple,
in addition to the $19,000 annual exclusion available for gifts to each recipient.1

Although recent legislation permanently increased exemption levels, future Congresses retain the ability to modify the
law. As a result, some families may still wish to consider whether lifetime gifting opportunities align with their broader
estate planning goals.

Families should also consider which assets to give. In some cases, transferring appreciated assets during life may reduce
future estate taxes, while in other situations retaining highly appreciated assets until death may preserve the opportunity
for a step-up in basis.

There are several reasons to consider lifetime giving:
1. Future appreciation may occur outside of the taxable estate.

2. Beneficiaries may be able to use gifts at moments when they can provide the greatest value.
3. Some beneficiaries may be subject to lower income tax rates.

4. Families may derive satisfaction from seeing the impact of their generosity firsthand.
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Of course, every dollar gifted during life is a dollar that is no longer available for future spending, health care costs, or
unexpected circumstances. These decisions often involve trade-offs between current impact, future flexibility, and long-
term financial security.

Families interested in a deeper discussion of these trade-offs may wish to review our report on balancing living and giving,
which explores the role of timing, retirement planning, and the Liquidity. Longevity. Legacy. framework in greater detail.

Questions to discuss with your advisor
» Would earlier gifts create greater impact for my beneficiaries?

o How much flexibility should | preserve for future needs?

* Which assets are best suited for lifetime gifting?

Conclusion

As families prepare for year-end, opportunities often span charitable planning, education funding, retirement planning,
and wealth-transfer strategies simultaneously.

Most year-end gifting decisions ultimately fall into one of three categories:
« Supporting yourself, by ensuring your own retirement and long-term financial goals remain secure.

« Supporting family, through gifts, education funding, and multigenerational wealth-transfer strategies.
« Supporting charitable causes, using strategies such as bunching, donor-advised funds, and qualified charitable
distributions.

Within each category, the timing of a gift and the asset used to make it may significantly affect both the tax consequences
and the ultimate impact of the gift.

Many of the most effective strategies involve not only deciding how much to give, but also determining:
* Who should receive the gift,

e When the gift should be made, and

* Which assets may be most appropriate to transfer.

By evaluating these decisions within the context of their Liquidity, Longevity, and Legacy goals, families may be able to
align year-end giving opportunities with both current priorities and long-term objectives.

Whether the goal is helping family members, supporting charitable causes, reducing future estate taxes, or teaching the
next generation about financial responsibility, thoughtful planning may help ensure that more wealth reaches the people
and organizations that matter most.

As year-end approaches, families may wish to review their gifting plans, charitable goals, and estate-planning strategies
with their financial, tax, and legal advisors. A coordinated review can help identify opportunities to increase the impact of
gifts, improve tax efficiency, and ensure that giving decisions remain aligned with long-term family priorities.

Time frames may vary. Strategies are subject to individual client goals, objectives and suitability.

End notes

' UBS CIO Global Investment Management, "2026 Tax Fact Sheet," published 14 January 2026.

Disclaimer: 529 Plans

529 Plans are sold via Program Descriptions (sometimes called Program Brochures), which contain detailed information
regarding the plan, risks, charges and tax treatment. Clients can obtain a free Program Description of their choice from the
investment management company sponsoring a 529 Plan or a Financial Advisor. Read the Program Description carefully
before investing.
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529 College Savings Plans are issued by individual states. Tax implications, as well as investment choices, of 529 Plans may
vary significantly from state to state. Most states offer their own tuition programs which may provide advantages and
benefits exclusively for their residents and taxpayers. By contributing to the plan issued by the state in which the client is a
resident, clients may gain state, as well as federal, income tax advantages. However, taxes are only one issue to consider.
Different 529 Plans impose different fees, offer different investment approaches, and have a range of past performance
records. Withdrawals not used for qualified education costs will trigger state and federal tax as well as withdrawal penalties.
The ability to withdraw earnings free of federal taxes may be affected by changes in the tax exemptions. Neither UBS
Financial Services nor its Financial Advisors provide tax or legal advice. Clients should be advised to contact their personal
tax and/or legal advisors regarding their individual situations.
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Important information

Disclaimer

This material is published solely for informational purposes, may be distributed only under such circumstances as may be
permitted by applicable law, and is not to be construed as a solicitation or an offer to buy or sell any securities or related
financial instruments. This information is general in nature and does not take into account the specific investment objectives,
financial situation or particular needs of any recipient.

All information and opinions represent our current views on the topics covered which are based, in part, on information

and data obtained from third party and/or publicly available sources. While we believe those sources to be reliable, no
representation or warranty, express or implied, is made as to its accuracy or completeness (other than disclosures relating to
UBS and its affiliates) of that information.

The information presented is not intended to be a complete statement or summary of the securities, markets or developments
referred to in the materials. It should not be regarded by recipients as a substitute for the exercise of their own judgment. Any
opinions expressed in this material are subject to change without notice and may differ or be contrary to opinions expressed
by other business areas or groups of UBS as a result of using different assumptions and criteria. UBS is under no obligation to
update or keep current the information contained herein.

Cautionary statement regarding forward-looking statements. This report contains statements that constitute “forward-
looking statements”, including but not limited to statements relating to the current and expected state of the securities
market and capital market assumptions. While these forward-looking statements represent our judgments and future
expectations concerning the matters discussed in this document, a number of risks, uncertainties, changes in the market,

and other important factors could cause actual developments and results to differ materially from our expectations. These
factors include, but are not limited to (1) the extent and nature of future developments in the US market and in other

market segments; (2) other market and macro-economic developments, including movements in local and international
securities markets, credit spreads, currency exchange rates and interest rates, whether or not arising directly or indirectly from
the current market crisis; (3) the impact of these devel-opments on other markets and asset classes. UBS is not under any
obligation to (and expressly disclaims any such obligation to) update or alter its forward-looking statements whether as a
result of new information, future events, or otherwise.

There are two sources of UBS research. Reports from the first source, UBS CIO Global Wealth Management, are designed for
individual investors and are produced by UBS Global Wealth Management (which includes UBS Financial Services Inc. and UBS
International Inc.). The second research source is UBS Group Research, whose primary business focus is institutional investors.
The two sources operate independently and may therefore have different recommendations. The various research content
provided does not take into account the unique investment objectives, financial situation or particular needs of any specific
individual investor. If you have any questions, please consult your Financial Advisor. UBS Financial Services Inc. is a subsidiary of
UBS AG and an affiliate of UBS International Inc.

About Our Wealth Management Services

As a firm providing wealth management services to clients, UBS Financial Services, Inc is registered with the U.S. Securities
and Exchange Commission (SEC) as an investment adviser and a broker-dealer, offering both investment advisory and
brokerage services. Investment advisory services and brokerage services are separate and distinct, differ in material ways and
are governed by different laws and separate agreements. It is important that investors understand the ways in which UBS
conducts business, that they carefully read the agreements and disclosures that UBS provides to them about the products

or services offered. A small number of UBS financial advisors are not permitted to offer advisory services to you, and can

only work with investors directly as UBS broker-dealer representatives. Your financial advisor will let you know if this is the
case and, if you desire advisory services, will refer you to another financial advisor who can help you. UBS' agreements and
disclosures will inform investors about whether we and our financial advisors are acting in our capacity as an investment
adviser or broker-dealer. For more information, please see www.ubs.com/workingwithus. In providing financial planning
services, UBS may act as a broker-dealer or investment adviser, depending on whether we charge a fee for the service. The
nature and scope of the services are detailed in the documents and reports provided to you as part of the service.

© UBS 2026. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved. UBS
Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC.
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