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As the world’s biggest sporting event hits our shores, fans and players alike are focused on one thing:
taking home the W. But success on the field doesn't just happen by chance—it's the result of planning,
strategic thinking, and having a team behind you pushing toward a common goal. In some ways, soccer is
like financial planning because both require a long-term strategy, disciplined defense (risk management),
and adaptability to changing conditions to succeed.

Some of these principles also apply to wealth management. Just as a soccer team uses a blend of offensive and
defensive strategies to secure a win, managing your wealth effectively involves a mix of tactics designed to grow and
protect your assets. It also involves a team of players with various strengths working together.

Here we lay out some basic takeaways to navigate through the stages of your own personal competition…

The group stages
Here are some key points to consider in the early phases:

Budgeting: Budgeting is the process of estimating future income and expenses over specified periods—for example,
monthly and annually. Along with periodic reviews, it can be useful to create a "nondiscretionary" expense account
to manage obligations like taxes, rent or mortgage payments, and other commitments. Similarly, a “discretionary”
expense account can help maintain disciplined spending on the things you want (but don't necessarily need) like travel,
shopping, and other luxuries.
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Saving: When you can put aside some funds for investing for the future, it’s important to make sure that those dollars
are working as hard as possible for you. That doesn’t only mean finding the right investment strategy to grow your
wealth—it also means prioritizing the types of accounts that you choose to fund. This “Savings waterfall” worksheet,
published by CIO Global Investment Management on 11 December 2025, can help you identify which accounts
you should prioritize, based on the after-tax growth potential of each account. It also helps you to keep track of the
contribution limits for each account so that you can set up direct deposits to make sure that your paycheck gets put to
work as soon as possible.

Benefits programs: Benefits programs can vary greatly by organization, but some common examples of benefits are
medical insurance, health and retirement savings plans, pensions, annuities, life and disability insurance, and maybe
even education assistance. It's important to evaluate your available options each year and to make the necessary
elections so that you get the most of your benefits programs. For more details, visit ubs.com/benefitsinsights/.

Investing: Holding too much cash can be detrimental to long-term wealth because the return on cash generally fails to
keep pace with the rising cost of goods and services. While it’s a good idea to set aside an emergency fund during your
working years, you may want to consider investing any excess cash into a diversified long-term portfolio (which we call
your Longevity strategy). Your Longevity strategy assets can be your “strikers”—earning goals by focusing on consistent
growth and income—while your Liquidity strategy (defenders and goalie) focus on defense by investing in cash and
high-quality bonds. To make sure you aren’t caught “offside,” make sure that you keep your portfolio rebalanced and
realigned with your goals as they change over time.

Estate planning: In the absence of an estate plan, your assets might not go where you want them to when you
pass away. It might also take some time and effort for your family to figure out where your assets are, and shepherd
them through a potentially lengthy “probate” process. A basic estate plan includes 1) powers of attorney, 2) medical
directives, and 3) wills, or 4) revocable trusts may also help you to keep your affairs out of the public eye.

The knockout stages:
As you approach the summit of your career, you will have additional, deeper points to consider:

Tax management:
Tax-aware investing is a critical part of the asset allocation process that requires ongoing portfolio monitoring,
rebalancing, and reviews to ensure as¬sets and resources align with your needs and de¬sired outcomes while
minimizing the tax impact. As you begin retirement, you may also want to look ahead to anticipate your IRA
distributions, which may push you into a higher tax bracket in later years. Defusing this “tax bomb”—with strategies
like Roth conversions—may be worth consideration. To learn more, see Should 401(k) millionaires consider a Roth
conversion?, published by CIO Global Investment Management on 10 December 2025.

Liability management: Facing a margin call can be like an “own goal.” On the other hand, families that use
borrowing capacity judiciously may be able to improve their long-term growth potential—for example, when a loan
can help avoid realizing unnecessary taxes or the forced sale of investments at “fire sale” prices. Proactively managing
the liability side of a balance sheet is an important part of wealth management. Prudent use of debt can help further
diversify balance sheet risk and improve outcomes. To learn more, see Is it better to borrow from the market, or from
the bank?, published by CIO Global Investment Management on 27 February 2026.

Risk management: As you approach retirement, you may want to build up a larger Liquidity strategy—for example,
three to five years of spending—to help guard against the risk of a market decline while you’re living off of your
investments.

Taking home the trophy:
In many ways soccer and financial planning are alike. Both require a clear game plan, a balance between offense and
defense, and the ability to adapt to unexpected challenges.

Like in soccer, your UBS financial “coach” should be able to help you see the field clearly, steer you through difficult
periods, and execute your game plan with confidence.

Ultimately, our goal at UBS is straightforward: to help you organize your wealth to help meet your lifetime goals
and legacy objectives. We believe that the structured, purpose-driven approach of our Liquidity. Longevity. Legacy.
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framework can provide clarity surrounding the decision-making process and help overcome potential financial
challenges.

Main contributor: Joe Melvin, Content Platforms Manager, CIO Americas

UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS Financial Services Inc. and
our Financial Advisors can use to assist clients in exploring and pursuing their wealth management needs and goals over
different time frames. This approach is not a promise or guarantee that wealth, or any financial results, can or will be
achieved. All investments involve the risk of loss, including the risk of loss of the entire investment.
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Disclaimer
Hong Kong / Singapore: For Global Wealth Management clients of UBS AG Singapore / Hong Kong branch, please refer to
the HK/SG Marketing Material Disclaimer .
This document is prepared and published by the Global Wealth Management business of UBS Switzerland AG (regulated by
FINMA in Switzerland), its subsidiaries or its affiliates ("UBS"), part of UBS Group AG ("UBS Group"). UBS Group includes former
Credit Suisse AG, its subsidiaries, branches and affiliates. In the USA, UBS Financial Services Inc. is a subsidiary of UBS AG and
a member of FINRA/SIPC.
This document and the information contained herein are provided solely for your information and UBS marketing
purposes. Nothing in this document constitutes investment research, investment advice, a sales prospectus, or an offer or
solicitation to engage in any investment activities. This document is not a recommendation to buy or sell any security, investment
instrument, or product, and does not recommend any specific investment program or service.
Information contained in this document has not been tailored to the specific investment objectives, personal and financial
circumstances, or particular needs of any individual client. Certain investments referred to in this document may not be suitable
or appropriate for all investors. In addition, certain services and products referred to in the document may be subject to legal
restrictions and/or license or permission requirements and cannot therefore be offered worldwide on an unrestricted basis. No
offer of any product will be made in any jurisdiction in which the offer, solicitation, or sale is not permitted, or to any person
to whom it is unlawful to make such offer, solicitation, or sale.
Although all information and opinions expressed in this document were obtained in good faith from sources believed to be
reliable, no representation or warranty, express or implied, is made as to the document’s accuracy, sufficiency, completeness or
reliability. All information and opinions expressed in this document are subject to change without notice and may differ from
opinions expressed by other business areas or divisions of UBS Group. UBS is under no obligation to update or keep current the
information contained herein. The views and opinions expressed in this material by third parties are not those of UBS.
Accordingly, UBS does not accept any liability over the content shared by third parties or any claims, losses or damages arising
from the use or reliance of all or any part thereof.
All pictures or images ("images") herein are for illustrative, informative or documentary purposes only and may depict objects or
elements which are protected by third party copyright, trademarks and other intellectual property rights. Unless expressly stated,
no relationship, association, sponsorship or endorsement is suggested or implied between UBS and these third parties.
Any charts and scenarios contained in the document are for illustrative purposes only. Some charts and/or performance figures
may not be based on complete 12-month periods which may reduce their comparability and significance. Historical performance
is no guarantee for, and is not an indication of future performance.
Nothing in this document constitutes legal or tax advice. UBS and its employees do not provide legal or tax advice. This document
may not be redistributed or reproduced in whole or in part without the prior written permission of UBS. To the extent permitted
by the law, neither UBS, nor any of it its directors, officers, employees or agents accepts or assumes any liability, responsibility or
duty of care for any consequences, including any loss or damage, of you or anyone else acting, or refraining to act, in reliance
on the information contained in this document or for any decision based on it.
Important Information About Sustainable Investing Strategies: This terminology refers to definitions in the UBS Sustainable
Investing Framework and does not refer or relate to any product-specific regulatory labelling regime or naming conventions.
Sustainable investing strategies aim to consider and incorporate environmental, social and governance (ESG) factors into
investment process and portfolio construction. Strategies across geographies approach ESG analysis and incorporate the findings
in a variety of ways. Incorporating ESG factors or sustainable investing considerations may inhibit UBS’s ability to participate in
or to advise on certain investment opportunities that otherwise would be consistent with the Client’s investment objectives. The
returns on a portfolio incorporating ESG factors or sustainable investing considerations may be lower or higher than portfolios
where ESG factors, exclusions, or other sustainability issues are not considered by UBS, and the investment opportunities available
to such portfolios may differ.
Except as otherwise specified herein and/or depending on the local entity from which you are receiving this document, this
document is distributed by UBS Switzerland AG, authorised and regulated by the Swiss Financial Market Supervisory Authority
(FINMA).
Please visit https://secure.ubs.com/global/en/wealthmanagement/insights/chief-investment-office/disclaimers/marketing-
material-disclaimer.html to read the full legal disclaimer applicable to this document.
© UBS 2026. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved.
Important information
Disclaimer
This material is published solely for informational purposes, may be distributed only under such circumstances as may be
permitted by applicable law, and is not to be construed as a solicitation or an offer to buy or sell any securities or related
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financial instruments. This information is general in nature and does not take into account the specific investment objectives,
financial situation or particular needs of any recipient.
All information and opinions represent our current views on the topics covered which are based, in part, on information
and data obtained from third party and/or publicly available sources. While we believe those sources to be reliable, no
representation or warranty, express or implied, is made as to its accuracy or completeness (other than disclosures relating to
UBS and its affiliates) of that information.
The information presented is not intended to be a complete statement or summary of the securities, markets or developments
referred to in the materials. It should not be regarded by recipients as a substitute for the exercise of their own judgment. Any
opinions expressed in this material are subject to change without notice and may differ or be contrary to opinions expressed
by other business areas or groups of UBS as a result of using different assumptions and criteria. UBS is under no obligation to
update or keep current the information contained herein.
Cautionary statement regarding forward-looking statements. This report contains statements that constitute “forward-
looking statements”, including but not limited to statements relating to the current and expected state of the securities
market and capital market assumptions. While these forward-looking statements represent our judgments and future
expectations concerning the matters discussed in this document, a number of risks, uncertainties, changes in the market,
and other important factors could cause actual developments and results to differ materially from our expectations. These
factors include, but are not limited to (1) the extent and nature of future developments in the US market and in other
market segments; (2) other market and macro-economic developments, including movements in local and international
securities markets, credit spreads, currency exchange rates and interest rates, whether or not arising directly or indirectly from
the current market crisis; (3) the impact of these devel-opments on other markets and asset classes. UBS is not under any
obligation to (and expressly disclaims any such obligation to) update or alter its forward-looking statements whether as a
result of new information, future events, or otherwise.
There are two sources of UBS research. Reports from the first source, UBS CIO Global Wealth Management, are designed for
individual investors and are produced by UBS Global Wealth Management (which includes UBS Financial Services Inc. and UBS
International Inc.). The second research source is UBS Group Research, whose primary business focus is institutional investors.
The two sources operate independently and may therefore have different recommendations. The various research content
provided does not take into account the unique investment objectives, financial situation or particular needs of any specific
individual investor. If you have any questions, please consult your Financial Advisor. UBS Financial Services Inc. is a subsidiary of
UBS AG and an affiliate of UBS International Inc.
About Our Wealth Management Services
As a firm providing wealth management services to clients, UBS Financial Services, Inc is registered with the U.S. Securities
and Exchange Commission (SEC) as an investment adviser and a broker-dealer, offering both investment advisory and
brokerage services. Investment advisory services and brokerage services are separate and distinct, differ in material ways and
are governed by different laws and separate agreements. It is important that investors understand the ways in which UBS
conducts business, that they carefully read the agreements and disclosures that UBS provides to them about the products
or services offered. A small number of UBS financial advisors are not permitted to offer advisory services to you, and can
only work with investors directly as UBS broker-dealer representatives. Your financial advisor will let you know if this is the
case and, if you desire advisory services, will refer you to another financial advisor who can help you. UBS' agreements and
disclosures will inform investors about whether we and our financial advisors are acting in our capacity as an investment
adviser or broker-dealer. For more information, please see www.ubs.com/workingwithus. In providing financial planning
services, UBS may act as a broker-dealer or investment adviser, depending on whether we charge a fee for the service. The
nature and scope of the services are detailed in the documents and reports provided to you as part of the service.
© UBS 2026. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved. UBS
Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC.
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