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For certain high-net-worth investors, private placement life insurance may offer a way to align long-term
growth, tax efficiency, and estate planning goals.

Key points

Private placement life insurance (PPLI) can help combine long-term investing with life insurance, making it a potential
tool for both growing and transferring wealth.

» For some investors, it may offer advantages such as tax-deferred growth, access to a broader range of investments,
and a tax-efficient way to pass assets to beneficiaries.

» Because PPLI is more specialized than traditional life insurance, it's generally best suited for high-net-worth investors
working with experienced financial, tax, and legal advisors.

This educational report has been prepared by UBS Financial Services, Inc. Please see important disclaimers and disclosures at the end of
the document.

This material constitutes sales and education content, it was not prepared by UBS Chief Investment Office GWM Investment Research and is not a
Research Report.
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Introduction

When most individuals think of life insurance, they think about protection—a way to provide financial support to loved
ones. But life insurance can also be used to support long-term growth and wealth planning.

Private placement life insurance (PPLI) is one example of this approach. It combines investment management with the
benefits of life insurance in a single structure. While it's not widely known, it may offer unique benefits for certain investors,
particularly those focused on tax efficiency and wealth transfer.

This article explains what PPLI is, how it works, and who it may be appropriate for.

What is PPLI?

PPLI is a type of life insurance that allows individuals to invest assets inside the policy. Unlike traditional life insurance
policies, which are typically designed to provide a set level of protection, PPLI is often used as an investment strategy with
insurance benefits attached. In effect, it serves as a structure that holds and manages investments within a life insurance
framework.

How does PPLI work?

To initiate this strategy, an individual (the policyholder) contributes assets to a life insurance policy issued by a highly
rated insurance company. The funds are then allocated across investment strategies, which may include alternative assets.
Over time, the policy’s investments grow without being subject to annual taxation each year, meaning they allow for tax-
deferred growth during the lifetime of the insured.

In some cases, policyholders can access the value through loans or withdrawals, depending on how the policy is structured.

When the insured individual passes away, the policy pays a death benefit to the policy’s beneficiaries, and this lump sum
payment is generally income tax free.
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Figure 1 - How assets flow through a PPLI strategy

A simplified view of how assets may move through the policy and support investment growth and wealth transfer. Includes examples of insurance
dedicated funds that may be offered in a PPLI.
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Source: UBS. For illustration purposes.

At a high level, PPLI and traditional life insurance both provide a death benefit to beneficiaries, but the difference lies in
how they are typically used. For instance, traditional life insurance is primarily used to provide financial protection. The
focus is on maintaining a specific level of coverage, often with more limited investment options. Traditional policies are
typically funded over time to maintain coverage.

By contrast, PPLI is typically funded upfront and is used as an investment strategy structured to support long-term growth
while still providing the benefits of life insurance.
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Figure 2 - How PPLI compares to traditional life insurance
Key differences in purpose, structure, and role in wealth planning
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PPLI is not a replacement for traditional life insurance. Instead, it is best viewed as a complement for investors with more
complex planning needs.

What are the potential benefits?

Some benefits of PPLI are shared with traditional life insurance, while other benefits reflect its more investment-focused
design.

Tax-efficient growth

Like other insurance policies, investments inside PPLI can generally grow without being taxed each year, which may improve
long-term growth potential (Figure 3). This tax deferral can be especially valuable for tax-inefficient investments, such as
hedge funds, private credit, and other asset classes that offer high return potential but also generate significant income
and capital gains that could generate high annual taxes if held outside a tax-advantaged account. In addition, the policy’s
death benefit is generally paid to beneficiaries income tax free.
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Figure 3 - Tax deferral may help improve compounding growth potential
Hypothetical growth over time showing the difference between taxable and tax-deferred compounding growth potential
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Assumptions: $1 million starting investment, 7% return (net of fees). Assumes 75% annual portfolio turnover, with 67% taxed at the short-term capital gains tax rate (40.8%)
and 33% taxed at long-term capital gains tax rate (23.8%). Similar results may be achieved with other tax-advantaged account types or tax-deferral strategies.

Access to broader investments (differentiator)

PPLI may provide access to a wider range of investment strategies than traditional life insurance, including certain
alternative investments not typically available in standard policies. Because interest, dividends, and capital gains generated
within the PPLI are generally not subject to taxation, it is possible for growth to compound more efficiently over time
within PPLI. Holding these investments within a PPLI may help to improve the after-tax growth potential of a portfolio.

Flexible portfolio management (enhanced relative to traditional policies)

Investments within the policy can often be adjusted over time without triggering immediate taxes, allowing for ongoing
portfolio management. Depending on the structure, policyholders may also be able to access liquidity through loans or
withdrawals.

Efficient wealth transfer

As with other life insurance policies, PPLI provides a tax-efficient way to transfer assets to beneficiaries. Because the
policyholder designates beneficiaries up front, proceeds are paid directly based on those instructions. This can improve
clarity, streamline the transfer process, and be coordinated with other estate planning strategies, such as naming a trust
as the beneficiary.

Potential asset protection
In some jurisdictions, the policy’s value and death benefit may be protected from certain legal claims or creditors. The
extent of this protection depends on applicable laws and individual circumstances.
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Who might consider PPLI?

PPLI is not intended for every investor. To purchase a PPLI policy, you must be a Qualified Purchaser and an Accredited
Investor. PPLIis generally more appropriate for individuals with substantial investable assets who are focused on transferring
wealth efficiently over time. Because of its complexity and structure, it is typically used by investors who are comfortable
with more advanced planning approaches.

Important considerations

PPLI policies are more complex than traditional life insurance, and the benefits are generally realized over longer periods.
Fees, insurance costs, and investment performance can all influence outcomes, making proper structuring crucial. As
with any complex planning strategy, it is important to work with a financial advisor, tax accountant, and an attorney to
determine whether it aligns with the family’s overall objectives.
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Important information

Disclaimer

This material is published solely for informational purposes, may be distributed only under such circumstances as may be
permitted by applicable law, and is not to be construed as a solicitation or an offer to buy or sell any securities or related
financial instruments. This information is general in nature and does not take into account the specific investment objectives,
financial situation or particular needs of any recipient.

All information and opinions represent our current views on the topics covered which are based, in part, on information

and data obtained from third party and/or publicly available sources. While we believe those sources to be reliable, no
representation or warranty, express or implied, is made as to its accuracy or completeness (other than disclosures relating to
UBS and its affiliates) of that information.

The information presented is not intended to be a complete statement or summary of the securities, markets or developments
referred to in the materials. It should not be regarded by recipients as a substitute for the exercise of their own judgment. Any
opinions expressed in this material are subject to change without notice and may differ or be contrary to opinions expressed
by other business areas or groups of UBS as a result of using different assumptions and criteria. UBS is under no obligation to
update or keep current the information contained herein.

Cautionary statement regarding forward-looking statements. This report contains statements that constitute “forward-
looking statements”, including but not limited to statements relating to the current and expected state of the securities
market and capital market assumptions. While these forward-looking statements represent our judgments and future
expectations concerning the matters discussed in this document, a number of risks, uncertainties, changes in the market,

and other important factors could cause actual developments and results to differ materially from our expectations. These
factors include, but are not limited to (1) the extent and nature of future developments in the US market and in other

market segments; (2) other market and macro-economic developments, including movements in local and international
securities markets, credit spreads, currency exchange rates and interest rates, whether or not arising directly or indirectly from
the current market crisis; (3) the impact of these devel-opments on other markets and asset classes. UBS is not under any
obligation to (and expressly disclaims any such obligation to) update or alter its forward-looking statements whether as a
result of new information, future events, or otherwise.

There are two sources of UBS research. Reports from the first source, UBS CIO Global Wealth Management, are designed for
individual investors and are produced by UBS Global Wealth Management (which includes UBS Financial Services Inc. and UBS
International Inc.). The second research source is UBS Group Research, whose primary business focus is institutional investors.
The two sources operate independently and may therefore have different recommendations. The various research content
provided does not take into account the unique investment objectives, financial situation or particular needs of any specific
individual investor. If you have any questions, please consult your Financial Advisor. UBS Financial Services Inc. is a subsidiary of
UBS AG and an affiliate of UBS International Inc.

About Our Wealth Management Services

As a firm providing wealth management services to clients, UBS Financial Services, Inc is registered with the U.S. Securities
and Exchange Commission (SEC) as an investment adviser and a broker-dealer, offering both investment advisory and
brokerage services. Investment advisory services and brokerage services are separate and distinct, differ in material ways and
are governed by different laws and separate agreements. It is important that investors understand the ways in which UBS
conducts business, that they carefully read the agreements and disclosures that UBS provides to them about the products

or services offered. A small number of UBS financial advisors are not permitted to offer advisory services to you, and can

only work with investors directly as UBS broker-dealer representatives. Your financial advisor will let you know if this is the
case and, if you desire advisory services, will refer you to another financial advisor who can help you. UBS' agreements and
disclosures will inform investors about whether we and our financial advisors are acting in our capacity as an investment
adviser or broker-dealer. For more information, please see www.ubs.com/workingwithus. In providing financial planning
services, UBS may act as a broker-dealer or investment adviser, depending on whether we charge a fee for the service. The
nature and scope of the services are detailed in the documents and reports provided to you as part of the service.

© UBS 2026. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved. UBS
Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC.

This document constitutes sales and education content, not a research report, and it is not developed or held to the standards
applicable to independent research.

Purpose of this document: This report is provided for informational and educational purposes only. It should be used solely
for the purposes of discussion with your UBS Financial Advisor and your independent consideration. UBS does not intend this
to be fiduciary or best interest investment advice or a recommendation that you take a particular course of action.
Personalized recommendations or advice: If you would like more details about any of the information provided, or
personalized recommendations or advice, please contact your UBS Financial Advisor.
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Conflicts of interest: UBS Financial Services Inc. is in the business of establishing and maintaining investment accounts
(including retirement accounts) and we will receive compensation from you in connection with investments that you make, as
well as additional compensation from third parties whose investments we distribute. This presents a conflict of interest when
we recommend that you move your assets to UBS from another financial institution or employer retirement plan, and also
when we make investment recommendations for assets you hold at, or purchase through, UBS. For more information on how
we are compensated by clients and third parties, conflicts of interest and investments available at UBS please refer to the "Your
relationship with UBS’ booklet provided at ubs.com/relationshipwithubs, or ask your UBS Financial Advisor for a copy.
Important information about brokerage and advisory services: As a firm providing wealth management services

to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment
adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage
services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It

is important that you understand the ways in which we conduct business and that you carefully read the agreements and
disclosures that we provide about the products or services we offer. For more information, please review client relationship
summary provided at ubs.com/relationshipsummary.

Important additional information applicable to retirement plan assets (including assets eligible for potential
rollover, distribution or conversion): This information is provided for educational and discussion purposes and are not
intended to be fiduciary or best interest investment advice or a recommendation that you take a particular course of action
(including to roll out, distribute or transfer retirement plan assets to UBS). UBS does not intend (or agree) to act in a fiduciary
capacity under ERISA or the Code when providing this educational information. Moreover, a UBS recommendation as to the
advisability of rolling assets out of a retirement plan is only valid when made in a written UBS Rollover Recommendation
Letter to you provided by your UBS Financial Advisor after a review of detailed information that you provide about your plan
and that includes the reasons the rollover is in your best interest. UBS and your UBS Financial Advisor do not provide rollover
recommendations verbally.

With respect to plan assets eligible to be rolled over or distributed, you should review the IRA Rollover Guide UBS provides at
ubs.com/irainformation which outlines the many factors you should consider (including the management of fees and costs of
your retirement plan investments) before making a decision to roll out of a retirement plan. Your UBS Financial Advisor will
provide a copy upon request.

No tax or legal advice: UBS Financial Services Inc., its affiliates, and its employees do not provide tax or legal advice. You
should consult with your personal tax and/or legal advisors regarding your particular situation.

Financial planning services: In providing financial planning services, we may act as a broker-dealer or investment adviser.
When we act as investment adviser we charge a separate fee for the service and enter into a written agreement with you. The
nature and scope of the services are detailed in the documents and reports provided to you as part of the service.

Insurance and related products: Insurance and annuity products are issued by unaffiliated third-party insurance companies
and made available through insurance agency subsidiaries of UBS Financial Services Inc. Guarantees are based on the claims-
paying ability of the issuing insurance company.

Long-term care insurance has certain exclusions, limitations, reduction of benefits, and terms under which a particular policy
may be continued or discontinued. For costs and complete details of coverage, please contact your financial advisor.
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