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President Trump recently signed an executive order preventing large institutional buyers from buying
single-family homes (SFH). We break down what the current institutional market share is for SFH, current
dynamics, and ongoing supply constraints.

On January 20, 2026, President Trump signed an executive order to prevent large institutional buyers from buying
single-family homes (SFH). According to a press release from the White House, large Wall Street investors have snapped
up SFH, which has led to reduced supply and increased prices for homes. However, institutional buyers actually make up
a very small portion of the US single-family rental (SFR) market (BofA, Blackstone) and other dynamics may be at play
here.

Market Share: When looking across the US, institutional holdings of single-family homes remain at about 0.35% of
the housing stock and institutional investors only account for about 3.0% of single-family rentals (SFR), according to
BofA. Large institutional players such as Blackstone only hold about 0.06% of single-family homes, and the majority of
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SFRs are actually held by local mom-and-pop landlords. It is our takeaway that preventing or limiting institutional buyers
from the single family market is unlikely to move the needle on the rental market. And while there is higher institutional
ownership for SFR's in cities such as Charlotte, Las Vegas, Phoenix, and Nashville, the percent of institutional ownership
is still quite negligible at only 3-5% of the local housing market, according to BofA.
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Source: UBS, BofA Global Research, U.S. Census, Atlanta Fed

Interpreting the affordability ratio: A ratio of 1 means affordability is unchanged since 2013. However, an affordability
ratio below 1 indicates homes are less affordable; for example, 0.5 means the city is about half as affordable in 2Q25
compared to 2013.

Trends/dynamics: Institutional buyers have already limited and lowered their exposure to single-family rentals in recent
years. According to Blackstone, institutional purchases of single-family homes are down over 90% since 2022. When
speaking with the firm, they mentioned they own 22% fewer homes than they did eight years ago and are actually net
sellers in the single-family rental market. Despite all the rhetoric that institutions are driving prices up, they have in fact
been retreating away from the market.

Supply constraints: Supply within the housing market has been constrained for years. Fewer homes are being built
owing to rising construction costs (partly in owing to the escalating Tariff war), which has led to construction being
halted/limited. Add this to an increasing population and higher mortgage rates there are clearly other market dynamics
at play, which has led to increased pricing in the single-family housing market.

While we will have to wait for further guidance on what exactly Trump's order will entail for institutional purchases of
single-family homes, many institutional players have been moving away from this market already. These institutions
have already lowered their exposure and carry limited ownership in SFRs. We therefore believe this order will have
limited interference in most real estate managers' investment process.
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Important information

As a firm providing wealth management services to clients, UBS Financial Services, Inc is registered with the U.S. Securities and
Exchange Commission (SEC) as an investment adviser and a broker-dealer, offering both investment advisory and brokerage
services. Advisory services and brokerage services are separate and distinct, differ in material ways and are governed by
different laws and separate contracts. It is important that you carefully read the agreements and disclosures UBS provides to
you about the products or services offered. For more information, please see www.ubs.com/workingwithus

There are two sources of UBS research. Reports from the first source, UBS CIO Global Wealth Management, are designed for
individual investors and are produced by UBS Global Wealth Management (which includes UBS Financial Services Inc. and UBS
International Inc.). The second research source is UBS Group Research, whose primary business focus is institutional investors.
The two sources operate independently and may therefore have different recommendations. The various research content
provided does not take into account the unique investment objectives, financial situation or particular needs of any specific
individual investor. If you have any questions, please consult your Financial Advisor. UBS Financial Services Inc. is a subsidiary of
UBS AG and an affiliate of UBS International Inc.

© UBS 2026. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved. UBS
Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC.

Important information and Disclosures

This document constitutes sales and education content, not a research report, and it is not developed or held to the standards
applicable to independent research.

Purpose of this document: This report is provided for informational and educational purposes only. It should be used solely
for the purposes of discussion with your UBS Financial Advisor and your independent consideration. UBS does not intend this
to be fiduciary or best interest investment advice or a recommendation that you take a particular course of action.
Personalized recommendations or advice: If you would like more details about any of the information provided, or
personalized recommendations or advice, please contact your UBS Financial Advisor.

Conflicts of interest: UBS Financial Services Inc. is in the business of establishing and maintaining investment accounts
(including retirement accounts) and we will receive compensation from you in connection with investments that you make, as
well as additional compensation from third parties whose investments we distribute. This presents a conflict of interest when
we recommend that you move your assets to UBS from another financial institution or employer retirement plan, and also
when we make investment recommendations for assets you hold at, or purchase through, UBS. For more information on how
we are compensated by clients and third parties, conflicts of interest and investments available at UBS please refer to the “Your
relationship with UBS’ booklet provided at ubs.com/relationshipwithubs, or ask your UBS Financial Advisor for a copy.
Important information about brokerage and advisory services: As a firm providing wealth management services

to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment

adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage
services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It

is important that you understand the ways in which we conduct business and that you carefully read the agreements and
disclosures that we provide about the products or services we offer. For more information, please review client relationship
summary provided at ubs.com/relationshipsummary.

Important additional information applicable to retirement plan assets (including assets eligible for potential
rollover, distribution or conversion): This information is provided for educational and discussion purposes and are not
intended to be fiduciary or best interest investment advice or a recommendation that you take a particular course of action
(including to roll out, distribute or transfer retirement plan assets to UBS). UBS does not intend (or agree) to act in a fiduciary
capacity under ERISA or the Code when providing this educational information. Moreover, a UBS recommendation as to the
advisability of rolling assets out of a retirement plan is only valid when made in a written UBS Rollover Recommendation
Letter to you provided by your UBS Financial Advisor after a review of detailed information that you provide about your plan
and that includes the reasons the rollover is in your best interest. UBS and your UBS Financial Advisor do not provide rollover
recommendations verbally.

With respect to plan assets eligible to be rolled over or distributed, you should review the IRA Rollover Guide UBS provides at
ubs.com/irainformation which outlines the many factors you should consider (including the management of fees and costs of
your retirement plan investments) before making a decision to roll out of a retirement plan. Your UBS Financial Advisor will
provide a copy upon request.

No tax or legal advice: UBS Financial Services Inc., its affiliates, and its employees do not provide tax or legal advice. You
should consult with your personal tax and/or legal advisors regarding your particular situation.

Financial planning services: In providing financial planning services, we may act as a broker-dealer or investment adviser.
When we act as investment adviser we charge a separate fee for the service and enter into a written agreement with you. The
nature and scope of the services are detailed in the documents and reports provided to you as part of the service.
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Insurance and related products: Insurance and annuity products are issued by unaffiliated third-party insurance companies
and made available through insurance agency subsidiaries of UBS Financial Services Inc. Guarantees are based on the claims-
paying ability of the issuing insurance company.

Long-term care insurance has certain exclusions, limitations, reduction of benefits, and terms under which a particular policy
may be continued or discontinued. For costs and complete details of coverage, please contact your financial advisor.
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