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You created your family wealth, but how can you ensure it passes to the people and causes you love? Planning
for any eventuality can provide you and your family with comfort now and a smoother transition when the
time comes later.

Together, we can create an estate plan that reflects your core values and maximizes the impact for who you care about
most.

Types of estate planning documents:

Foundational documents

Estate planning involves more than planning out your final wishes. It’s also about preparing for a potential transfer of
authority in case you reach a point where you cannot take care of your affairs during your lifetime. Estate planning is a
comprehensive process that can begin with foundational documents including:

• Last will and testament
This is a legal document in which you appoint the executor of your estate, designate a guardian for your minor children
and outline how you want to distribute your wealth.

• Revocable Living Trust (RLT)
This functions in much the same way as a will. However, a probate court must administer a will. An RLT may avoid the
probate process, saving time and money. It may also offer privacy from the public proceedings of probate. You fund your
RLT, maintain access to the assets, and change its terms and beneficiaries while you have capacity. The trust agreement is
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your road map and the trustee must follow it. The trustee is a fiduciary, entrusted with control, management and asset
distribution for your named beneficiaries

• Financial Durable Power of Attorney (DPOA)
If you ever become incapacitated for a period of time, it is important to have someone authorized to make financial
decisions for you. A financial durable power of attorney is the legal document in which you designate your attorney-in-
fact to act on non-trust assets.

• Medical directive
With an advanced medical directive, you can plan for your medical treatment in advance of needing it. You may
preauthorize specific medical procedures or appoint someone to make decisions on your behalf if you are incapable.
Advance directives may include a Living Will, Healthcare Power of Attorney (e.g., Healthcare Proxy; Medical Power of
Attorney) and Do Not Resuscitate (DNR) Orders.

• Health Insurance Portability and Accountability Act (HIPAA)
Release of this document permits your physician to discuss the details of your medical condition with someone you
designate without violating the HIPAA privacy rules. Note: your Financial POA and/or Medical Directives may already
incorporate HIPAA provisions within the document.

Advanced Trust Strategies
Beyond an RLT, a variety of trusts can help you address both family and philanthropic objectives. Some include Dynasty
Trusts, Intentionally Defective Trusts (IDGTs), Grantor Retained Annuity Trusts (GRATs) and Spousal Lifetime Access Trusts
(SLATs). These are irrevocable trusts and may help lower estate taxes, provide a measure of control and offer some asset
protection. However, keep in mind you may permanently lose access to funds once they are moved into an irrevocable
trust. Make certain you plan for your needs before funding these types of trusts.

Review your life insurance*
Life insurance is often part of an estate plan, whether it is a term policy to address the needs of the surviving spouse
and family, or a permanent policy used for estate liquidity or enhancement. Reevaluate the purpose for the insurance you
currently have and review the type, term and amount of insurance to ensure it is appropriate. Also, review the ownership
and beneficiary designations of your policies to ensure they are aligned with your overall estate plan.

Communication
Once you have met with an attorney and established an estate plan, it is important to communicate your plan with your
trustee, and if appropriate, your beneficiaries. Estate documents are not substitutes for conversations about values. Your
family may not need to know all the details, but a discussion can be helpful. You should also place your documents
somewhere that is not only safe, but easily accessible. Share this location with your trustee and other key parties.

Although creating an estate plan may seem overwhelming, it’s essential to help ensure you and your family are well
prepared.

To make the most of your inheritance through a will, trust, power of attorney (POA) and more, visit our estate planning
website.

*
Insurance products are issued by unaffiliated third-party insurance companies and made available through insurance

agency subsidiaries of UBS Financial Services Inc.

The above information is provided for informataional and educational purposes only. UBS Financial Services Inc., its affiliates
and its employees do not provide tax or legal advice. Clients should contact their personal tax and/or legal advisors
regarding their particular situations.

2024-1518751
Expiration date: 11/20/2025 Review Code: 4042728
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Disclaimer
This document is prepared and published by the Global Wealth Management business of UBS Switzerland AG (regulated by
FINMA in Switzerland), its subsidiaries or its affiliates ("UBS"), part of UBS Group AG ("UBS Group"). UBS Group includes former
Credit Suisse AG, its subsidiaries, branches and affiliates. In the USA, UBS Financial Services Inc. is a subsidiary of UBS AG and a
member of FINRA/SIPC. Additional Disclaimer relevant to Credit Suisse Wealth Management follows at the end of this section.
This document and the information contained herein are provided solely for your information and UBS marketing
purposes. Nothing in this document constitutes investment research, investment advice, a sales prospectus, or an offer or
solicitation to engage in any investment activities. This document is not a recommendation to buy or sell any security, investment
instrument, or product, and does not recommend any specific investment program or service.
Information contained in this document has not been tailored to the specific investment objectives, personal and financial
circumstances, or particular needs of any individual client. Certain investments referred to in this document may not be suitable
or appropriate for all investors. In addition, certain services and products referred to in the document may be subject to legal
restrictions and/or license or permission requirements and cannot therefore be offered worldwide on an unrestricted basis. No
offer of any product will be made in any jurisdiction in which the offer, solicitation, or sale is not permitted, or to any person
to whom it is unlawful to make such offer, solicitation, or sale.
Although all information and opinions expressed in this document were obtained in good faith from sources believed to be
reliable, no representation or warranty, express or implied, is made as to the document’s accuracy, sufficiency, completeness or
reliability. All information and opinions expressed in this document are subject to change without notice and may differ from
opinions expressed by other business areas or divisions of UBS Group. UBS is under no obligation to update or keep current the
information contained herein. The views and opinions expressed in this material by third parties are not those of UBS.
Accordingly, UBS does not accept any liability over the content shared by third parties or any claims, losses or damages arising
from the use or reliance of all or any part thereof.
All pictures or images ("images") herein are for illustrative, informative or documentary purposes only and may depict objects or
elements which are protected by third party copyright, trademarks and other intellectual property rights. Unless expressly stated,
no relationship, association, sponsorship or endorsement is suggested or implied between UBS and these third parties.
Any charts and scenarios contained in the document are for illustrative purposes only. Some charts and/or performance figures
may not be based on complete 12-month periods which may reduce their comparability and significance. Historical performance
is no guarantee for, and is not an indication of future performance.
Nothing in this document constitutes legal or tax advice. UBS and its employees do not provide legal or tax advice. This document
may not be redistributed or reproduced in whole or in part without the prior written permission of UBS. To the extent permitted
by the law, neither UBS, nor any of it its directors, officers, employees or agents accepts or assumes any liability, responsibility or
duty of care for any consequences, including any loss or damage, of you or anyone else acting, or refraining to act, in reliance
on the information contained in this document or for any decision based on it.
Additional Disclaimer relevant to Credit Suisse Wealth Management: Except as otherwise specified herein and/or
depending on the local entity from which you are receiving this document, this document is distributed by UBS Switzerland AG,
authorised and regulated by the Swiss Financial Market Supervisory Authority (FINMA). Your personal data will be processed
in accordance with the Credit Suisse privacy statement accessible at your domicile through the official Credit Suisse website
https://www.credit-suisse.com. In order to provide you with marketing materials concerning our products and services, UBS
Group AG and its subsidiaries may process your basic personal data (i.e. contact details such as name, e-mail address) until you
notify us that you no longer wish to receive them. You can optout from receiving these materials at any time by informing your
Relationship Manager.
Please visit https://www.ubs.com/global/en/wealth-management/insights/chief-investment-office/marketing-material-
disclaimer.html to read the full legal disclaimer applicable to this document.
© UBS 2025. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved.
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