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In his recently published book "New rules of investing," UBS Chief Investment Officer Global Wealth
Management Mark Haefele emphasizes the importance of portfolio resilience through optimal diversification
and the addition of alternative investments.

Even though I often incorporate my own thoughts and assessments in the Thought of the Week, which hits your inboxes
on Mondays, I also often draw on the know-how, discussions, and insights from our global team of analysts in UBS's
Chief Investment Office. Well over 200 of them continuously monitor and assess what is happening in their respective
markets across around 20 financial centres around the world. All of these threads of expertise ultimately converge with
Mark Haefele, our Chief Investment Officer Global Wealth Management, and in the weekly meetings where our analysts
across the globe intensively discuss market developments and our investment positioning. In addition to these regular
internal investment meetings, Mark Haefele also continuously advises hundreds of clients on strategic investment issues.
They range from entrepreneurs in Basel to sovereign wealth funds in the Middle East, tech entrepreneurs in Silicon Valley
to a family office of a wealthy family from South Korea.

Everything that Mark Haefele and all of us in the Chief Investment Office do on a daily basis is essentially always about
how private individuals or even entire families can preserve and grow their wealth—especially relevant in today’s rapidly
changing environment. Now, Mark Haefele has distilled his financial sector experience of about a quarter of a century
in his new book. It provides a comprehensive analysis of current global financial markets and emphasizes the need for
portfolio resilience in the face of uncertainty. The book lays out how the investment landscape has changed and what
strategies investors should pursue to succeed in this new environment.
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A key theme is the importance of diversification to minimize risks and maximize opportunities. He recommends alternative
investments should also be integrated into portfolios to achieve even better diversification, while benefiting from new
growth opportunities.

The book highlights that data has become ubiquitous in today's world, but not necessarily more informative. The
proliferation of social media has amplified the power of simple narratives that can influence behavior. Information, but
also disinformation, can influence markets faster than ever before. Haefele emphasizes the importance of a clear plan that
links strategies to goals and values to help investors focus on the big picture.

Another focus is on finding the right balance between different asset classes in a portfolio. Haefele expects long-term
positive returns for balanced portfolios and emphasizes that a diversified multi-asset strategy—traditional or sustainable
—is most likely to help protect and grow real wealth over time. Discipline and agility are critical to successful investing
as markets evolve and investors’ needs change. Regular reviews of strategic allocations and tactical investment ideas are
therefore essential.

Please read the legal disclaimer applicable to this publication.

Disclaimer
This document is prepared and published by the Global Wealth Management business of UBS Switzerland AG (regulated by
FINMA in Switzerland), its subsidiaries or its affiliates ("UBS"), part of UBS Group AG ("UBS Group"). UBS Group includes former
Credit Suisse AG, its subsidiaries, branches and affiliates. In the USA, UBS Financial Services Inc. is a subsidiary of UBS AG and a
member of FINRA/SIPC. Additional Disclaimer relevant to Credit Suisse Wealth Management follows at the end of this section.
This document and the information contained herein are provided solely for your information and UBS marketing
purposes. Nothing in this document constitutes investment research, investment advice, a sales prospectus, or an offer or
solicitation to engage in any investment activities. This document is not a recommendation to buy or sell any security, investment
instrument, or product, and does not recommend any specific investment program or service.
Information contained in this document has not been tailored to the specific investment objectives, personal and financial
circumstances, or particular needs of any individual client. Certain investments referred to in this document may not be suitable
or appropriate for all investors. In addition, certain services and products referred to in the document may be subject to legal
restrictions and/or license or permission requirements and cannot therefore be offered worldwide on an unrestricted basis. No
offer of any product will be made in any jurisdiction in which the offer, solicitation, or sale is not permitted, or to any person
to whom it is unlawful to make such offer, solicitation, or sale.
Although all information and opinions expressed in this document were obtained in good faith from sources believed to be
reliable, no representation or warranty, express or implied, is made as to the document’s accuracy, sufficiency, completeness or
reliability. All information and opinions expressed in this document are subject to change without notice and may differ from
opinions expressed by other business areas or divisions of UBS Group. UBS is under no obligation to update or keep current the
information contained herein. The views and opinions expressed in this material by third parties are not those of UBS.
Accordingly, UBS does not accept any liability over the content shared by third parties or any claims, losses or damages arising
from the use or reliance of all or any part thereof.
All pictures or images ("images") herein are for illustrative, informative or documentary purposes only and may depict objects or
elements which are protected by third party copyright, trademarks and other intellectual property rights. Unless expressly stated,
no relationship, association, sponsorship or endorsement is suggested or implied between UBS and these third parties.
Any charts and scenarios contained in the document are for illustrative purposes only. Some charts and/or performance figures
may not be based on complete 12-month periods which may reduce their comparability and significance. Historical performance
is no guarantee for, and is not an indication of future performance.
Nothing in this document constitutes legal or tax advice. UBS and its employees do not provide legal or tax advice. This document
may not be redistributed or reproduced in whole or in part without the prior written permission of UBS. To the extent permitted
by the law, neither UBS, nor any of it its directors, officers, employees or agents accepts or assumes any liability, responsibility or
duty of care for any consequences, including any loss or damage, of you or anyone else acting, or refraining to act, in reliance
on the information contained in this document or for any decision based on it.
Additional Disclaimer relevant to Credit Suisse Wealth Management: Except as otherwise specified herein and/or
depending on the local entity from which you are receiving this document, this document is distributed by UBS Switzerland AG,
authorised and regulated by the Swiss Financial Market Supervisory Authority (FINMA). Your personal data will be processed
in accordance with the Credit Suisse privacy statement accessible at your domicile through the official Credit Suisse website
https://www.credit-suisse.com. In order to provide you with marketing materials concerning our products and services, UBS

https://www.ubs.com/global/en/wealth-management/chief-investment-office/disclaimer.html#english
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Group AG and its subsidiaries may process your basic personal data (i.e. contact details such as name, e-mail address) until you
notify us that you no longer wish to receive them. You can optout from receiving these materials at any time by informing your
Relationship Manager.
Please visit https://www.ubs.com/global/en/wealth-management/insights/chief-investment-office/marketing-material-
disclaimer.html to read the full legal disclaimer applicable to this document.
© UBS 2025. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved.
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