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A disciplined philosophy connects what matters to what you own

The investment process begins with you.

Discover your 
purpose

Understand your goals, values, cash flows, 
total wealth, and key trade-offs.

Define the 
plan

Translate your profile into return objectives, 
liquidity, and suitable risk.

Implement 
and evolve

Build your portfolio, monitor progress, 
rebalance, and adapt as your life changes.

The outcome is not a static allocation. It is a 

repeatable framework designed to stay 

aligned as markets—and lives—change.

Source: UBS. For illustration purposes. 
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Four key investment pillars keep your portfolio centered on you

Personal

Built around you

Long-term

Designed for a lifetime—
or multiple generations

Active

Managed as 
conditions change

Diversified

Resilient to many possible 

outcomes

Reflect your goals, 
circumstances, preferences, 
and personality—not a 
generic benchmark.

Use time, positive real 
returns, and compounding 
to support your lifetime 
objectives.

Respond deliberately to 
valuation, markets, risks, 
and changes in your life.

Avoid dependence on any 
single asset class, region, 
security, or scenario.

Source: UBS. For illustration purposes. 
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Why invest? Wealth is a means to an end. 

Inflation

Purchasing power
erodes quietly.

Holding too much cash for too long can make future 
goals more expensive in real terms.

Compounding

Growth can build
on prior growth.

A long horizon gives positive real returns more 
opportunities to compound. Missing out on growth 
potential leads to compounding opportunity cost.

Real return = Investment return − Inflation “The Rule of 72”

72 ÷ Rate of return ≈ Doubling time 

Example: 72 ÷ 6% = Approximately 12 years 
Example:
8% return – 2.4% inflation = 5.6% real return

Source: UBS. For illustration purposes. 
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A better portfolio starts with your complete picture

You and
your family

Goals

What must the wealth 
accomplish?

Preferences

What trade-offs and choices 
matter?

Personality

How might you react 
under stress?

Total wealth

What assets, liabilities, and human 
capital shape your capacity?

Source: UBS. For illustration purposes. 
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There is more than one way to measure risk

1 Volatility How widely returns vary around their 
average.

2 Drawdown + recovery How far a portfolio falls—and how 
long it takes to recover.

3 Shortfall risk The chance that wealth or cash flow 
will not support a goal.

4 Compound return Your actual path of growth after 
gains and losses interact.

No single risk score can describe every way a portfolio can fail. And achieving your long-term goals may require you to 
invest in assets exposed to short-term risk. After all, “safe" assets like cash are relatively insulated from drawdown risk 
but are susceptible to inflation risk and opportunity cost. 

Source: UBS. For illustration purposes. 

“ The true definition of risk is 
the permanent impairment 
of capital—not mark-to-
market losses.
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The right amount of risk is the intersection of three key considerations

Risk tolerance

How willing am I to lose 
money in exchange for the 

chance of growing it?

Risk capacity

How much risk can I afford to take 
considering my total assets, borrowing 

capacity, income, and expenses?

Required return

What minimum return is 
needed to meet my 

goals?

Suitable
risk

Source: UBS. For illustration purposes. 

Can I absorb losses and meet cash needs 
without forced selling?

Can I stay invested through losses, or 
when capital is locked up?
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Organizing your financial life by purpose and time horizon helps clarify risk

UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS Financial Services Inc. and our Financial Advisors can use to 
assist clients in exploring and pursuing their wealth management needs and goals over different time frames. This approach is not a promise or guarantee 
that wealth, or any financial results, can or will be achieved. All investments involve the risk of loss, including the risk of loss of the entire investment. 

The Liquidity. Longevity. Legacy. framework

Liquidity

Cash flow for short-
term expenses

Longevity

For longer-term 
needs

Legacy

For needs that go 
beyond your own

The next 3-5 
years

5 years ₋ 
lifetime

Now ₋ 
beyond your 

lifetime

Cash, bonds, and borrowing 
capacity to help you survive (and 

thrive) during bear markets

A balanced portfolio to provide 
consistent growth and income, 
help you make sure you don't 

outlive your savings

A growth-oriented portfolio to 
maximize the wealth that you are able 

to give to others
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Assets earmarked for long-term goals can afford to take more “risk”

Drawdowns are a bigger threat to assets earmarked for meeting short-term goals
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Time horizon

Cash US government bonds 40% stock, 60% bond portfolio

60% stock, 40% bond portfolio 80% stock, 20% bond portfolio US large-cap stocks

Liquidity strategy

Longevity strategy

Legacy strategy

Historical probability of loss, by time frame, for US large-cap stocks, US government bonds, cash (1- to 3-month T-bills), and select stock/bond 
portfolios, using monthly returns since December 1945

Time frames may vary. Strategies are subject to individual client goals, objectives and suitability.

Source: Morningstar Direct, Bloomberg, UBS, as of 31 August 2026. For illustrative purposes only. Past performance not indicative of future results. An 
index represents an unmanaged universe of securities and is not available for direct investment.
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3.7 yrs

5.0 yrs

100% 90% 80% 70% 60% 50% 40% 30% 20% 10% 0%

Allocation to stocks

Worst bear market drawdown Longest time to new all-time high

Even in the worst bear markets, most 
portfolios recovered their losses within 
3-5 years

More stocks More bonds

A 3-5 year Liquidity strategy may help protect against bear markets

Bear market performance, based on allocation to US large-cap stocks (the remainder is invested in intermediate US 
government bonds), since December 1945

Source: UBS, Morningstar Direct, Bloomberg, as of 31 August 2026.
Important note: US government bonds are currently experiencing their longest ever drawdown and haven’t fully recovered their losses. Therefore, for the 
100% bond portfolio, we are estimating a recovery date to reflect a “longest time under water” figure.

Time frames may vary. Strategies are subject to individual client goals, objectives and suitability.
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Portfolio construction separates structure from shorter-term decisions

Strategic asset allocation The long-term blueprint linking portfolio risk and return to your profile.

Tactical asset allocation
Time-limited tilts intended to respond to valuation and changing market 
conditions.

Instrument selection
Choose vehicles that balance exposure, cost, liquidity, tax, and 
implementation needs.

The strategic allocation does most of the heavy lifting; tactical and instrument decisions refine implementation.

Source: UBS. For illustration purposes. 
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Diversification may improve the potential for long-term growth

1

Asset class

Different economic sensitivities

2

Geography

Different cycles and policy regimes

3

Security

Different company- and issuer-level 
outcomes

Breadth matters because individual-
stock outcomes are highly skewed.

Across US public stocks from 1926-2025, fewer than half 

beat Treasury bills—and fewer than one-third beat the 

overall market.

42%

28%

0% 20% 40% 60% 80% 100%

Beat Treasury bills

Beat the overall market

Source: Bessembinder (2026), One Hundred Years in the US Stock Markets (sample of 29,754 US common stocks, 1926-2025; data from the Center for 
Research in Security Prices [CRSP]).
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Technical decisions must fit your real-world context

Reference currency

Match the portfolio lens to the currency of future spending 
and liabilities.

Currency hedging

Manage unwanted currency risk while recognizing cost and 
basis trade-offs.

Liquidity + illiquidity

Balance flexibility against any potential illiquidity premium 
and constraints.

Borrowing

Consider financing cost, leverage, collateral, and forced-sale 
risk together.

These choices can materially change risk even when the headline asset allocation looks unchanged.

Source: UBS. For illustration purposes. 
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Implementation choices broaden the toolkit—and the trade-offs

Global SAA Broad, globally diversified strategic 
allocation

Institutional / 
endowment

Greater use of alternative risk premia 
and illiquidity

Systematic Rules-based exposure to repeatable 
return drivers

Credit Income-oriented and opportunistic 
credit exposure

Regional A strategic allocation anchored to a 
home market or region

Sustainable Implementation aligned with eligible 
sustainability preferences

Modular Complement an existing portfolio with 
targeted exposures

Custom Combine modules to address specific 
constraints and goals

Your portfolio should reflect your goals, values, and preferences

Source: UBS. For illustration purposes. 
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Alternative investments may expand opportunities, strengthen portfolios

Source: Bloomberg, Cambridge Associates, UBS. For illustrative purposes only. Based on UHNW Strategic Asset Allocations and benchmark blend of US municipal bonds & global equities. 
Quarterly data covers period from 01 January 2011 through 31 December 2025. Performance figures refer to the past and past performance is not a reliable indicator of future performance/results 
and prior investment with a manager does not guarantee future investments. Actual performance can differ, perhaps significantly, from the results shown. Asset allocation does not assure profits or 
prevent against losses from an investment portfolio or accounts in a declining market. See Important Information and Disclosures section for more information.

Historical return and volatility, select Strategic Asset Allocation models, using index and pooled asset class returns
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Historically, how have different Strategic Asset Allocations performed?

Historical growth of $100 invested in 2004, select Strategic Asset Allocations (SAAs)
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Source: Bloomberg, Cambridge Associates, UBS, from 1 Oct 2004 through 30 June 2025.
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Source: Bloomberg, Cambridge Associates, UBS, from 1 Oct 2004 through 30 June 2025.
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Wealth management requires ongoing discipline

1

Review

Are your goals, cash flows, 
markets, or assumptions different?

2

Rebalance

Restore intended exposures and 
replenish liquidity deliberately.

3

Adapt

Update the plan when your life 
or objectives change.

Clarity supports conviction. 
Process supports discipline.

Source: UBS. For illustration purposes. 
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A durable portfolio is personal, long-term, active, and diversified

The right portfolio for you should be one 
you can understand, sustain, and evolve.

Discuss next steps with your financial advisor

Clarify Revisit your goals, cash flows, and dedicated liquidity needs.

Test
Compare your tolerance, capacity, and required return; 
identify concentrations.

Agree Set a review and rebalancing cadence that adapts with you.

Source: UBS. For illustration purposes. 
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Contact information

UBS Chief Investment Office Global Investment Management (IM)

Dan Scansaroli, PhD
Global IM Head Multi-Asset Solutions & Co-Head IM Americas
daniel.scansaroli@ubs.com 

Chris Buckley, CAIA®
Portfolio Strategist
chris.buckley@ubs.com

Justin Waring, APMA®, CFP®
Head UBS Wealth Way Strategy & Solutions
justin.waring@ubs.com

UBS Financial Services Inc.
1285 Avenue of the Americas
New York, NY 10019

UBS Financial Services Inc.
www.ubs.com/financialservicesinc

© 2026 UBS Financial Services Inc. 
All Rights Reserved. Member SIPC.
UBS Financial Services Inc. is a subsidiary of UBS AG
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Important Information and Disclosures
Non-traditional asset classes are alternative investments that include hedge funds, private equity, private credit, real estate, and managed futures (collectively, alternative investments). Interests of 
alternative investment funds are sold only to qualified investors, and only by means of offering documents that include information about the risks, performance and expenses of alternative investment funds, and 
which clients are urged to read carefully before subscribing and retain. An investment in an alternative investment fund is speculative and involves significant risks.

Specifically, these investments (1) are not mutual funds and are not subject to the same regulatory requirements as mutual funds; (2) may have performance that is volatile, and investors may lose all or a substantial 
amount of their investment; (3) may engage in leverage and other speculative investment practices that may increase the risk of investment loss; (4) are long-term, illiquid investments, there is generally no secondary 
market for the interests of a fund, and none is expected to develop; (5) interests of alternative investment funds typically will be illiquid and subject to restrictions on transfer; (6) may not be required to provide 
periodic pricing or valuation information to investors; (7) generally involve complex tax strategies and there may be delays in distributing tax information to investors; (8) are subject to high fees, including 
management fees and other fees and expenses, all of which will reduce profits.

Interests in alternative investment funds are not deposits or obligations of, or guaranteed or endorsed by, any bank or other insured depository institution, and are not federally insured by the Federal Deposit 
Insurance Corporation, the Federal Reserve Board, or any other governmental agency. Prospective investors should understand these risks and have the financial ability and willingness to accept them for an extended 
period of time before making an investment in an alternative investment fund and should consider an alternative investment fund as a supplement to an overall investment program.

In addition to the risks that apply to alternative investments generally, the following are additional risks related to an investment in these strategies:

• Hedge Fund Risk: There are risks specifically associated with investing in hedge funds, which may include risks associated with investing in short sales, options, small-cap stocks, “junk bonds,” derivatives, 
distressed securities, non-U.S. securities and illiquid investments.

• Managed Futures: There are risks specifically associated with investing in managed futures programs. For example, not all managers focus on all strategies at all times, and managed futures strategies may have 
material directional elements.

• Real Estate: There are risks specifically associated with investing in real estate products and real estate investment trusts. They involve risks associated with debt, adverse changes in general economic or local 
market conditions, changes in governmental, tax, real estate and zoning laws or regulations, risks associated with capital calls and, for some real estate products, the risks associated with the ability to qualify for 
favorable treatment under the federal tax laws.

• Private Equity: There are risks specifically associated with investing in private equity. Capital calls can be made on short notice, and the failure to meet capital calls can result in significant adverse consequences 
including, but not limited to, a total loss of investment.

• Private Credit: There are risks specifically associated with investing in private credit. This could include losses stemming from defaults on loans, which in significant adverse circumstances could result in a 
substantial loss of investment.

• Foreign Exchange/Currency Risk: Investors in securities of issuers located outside of the United States should be aware that even for securities denominated in U.S. dollars, changes in the exchange rate 
between the U.S. dollar and the issuer’s “home” currency can have unexpected effects on the market value and liquidity of those securities. Those securities may also be affected by other risks (such as political, 
economic or regulatory changes) that may not be readily known to a U.S. investor.
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Important Information and Disclosures
Purpose of this document: This is marketing material intended to help you understand services and investments we offer. It should be used solely for the purposes of discussion with your UBS Financial Advisor and 
your independent consideration. UBS does not intend this to be fiduciary or best interest investment advice or a recommendation that you take a particular course of action.

Personalized recommendations or advice: If you would like more details about any of the information provided, or personalized recommendations or advice, please contact your UBS Financial Advisor.

Conflicts of interest: UBS Financial Services Inc. is in the business of establishing and maintaining investment accounts (including retirement accounts) and we will receive compensation from you in connection with 
investments that you make, as well as additional compensation from third parties whose investments we distribute. This presents a conflict of interest when we recommend that you move your assets to UBS from 
another financial institution or employer retirement plan, and also when we make investment recommendations for assets you hold at, or purchase through, UBS. For more information on how we are compensated 
by clients and third parties, conflicts of interest and investments available at UBS please refer to the ‘Your relationship with UBS’ booklet provided at ubs.com/relationshipwithubs, or ask your UBS Financial Advisor 
for a copy.

Important information about brokerage and advisory services: As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-
registered investment adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate and distinct, differ in material ways and are 
governed by different laws and separate arrangements. It is important that you understand the ways in which we conduct business and that you carefully read the agreements and disclosures that we provide about 
the products or services we offer. For more information, please review client relationship summary provided at ubs.com/relationshipsummary.

Important additional information applicable to retirement plan assets (including assets eligible for potential rollover, distribution or conversion): This information is provided for educational and 
discussion purposes and are not intended to be fiduciary or best interest investment advice or a recommendation that you take a particular course of action (including to roll out, distribute or transfer retirement plan 
assets to UBS). UBS does not intend (or agree) to act in a fiduciary capacity under ERISA or the Code when providing this educational information. Moreover, a UBS recommendation as to the advisability of rolling 
assets out of a retirement plan is only valid when made in a written UBS Rollover Recommendation Letter to you provided by your UBS Financial Advisor after a review of detailed information that you provide about 
your plan and that includes the reasons the rollover is in your best interest. UBS and your UBS Financial Advisor do not provide rollover recommendations verbally. With respect to plan assets eligible to be rolled over 
or distributed, you should review the IRA Rollover Guide UBS provides at ubs.com/irainformation which outlines the many factors you should consider (including the management of fees and costs of your retirement 
plan investments) before making a decision to roll out of a retirement plan. Your UBS Financial Advisor will provide a copy upon request.

No tax or legal advice: UBS Financial Services Inc., its affiliates, and its employees do not provide tax or legal advice. You should consult with your personal tax and/or legal advisors regarding your particular 
situation.

Financial planning services: In providing financial planning services, we may act as a broker-dealer or investment adviser. When we act as investment adviser we charge a separate fee for the service and enter into 
a written agreement with you. The nature and scope of the services are detailed in the documents and reports provided to you as part of the service. 
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Important Information and Disclosures
As a firm providing wealth management services to clients, UBS Financial Services, Inc is registered with the U.S. Securities and Exchange Commission (SEC) as an investment adviser and a broker-dealer, offering both 
investment advisory and brokerage services. Advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate contracts. It is important that you carefully 
read the agreements and disclosures UBS provides to you about the products or services offered. For more information, please see www.ubs.com/workingwithus

There are two sources of UBS research. Reports from the first source, UBS CIO Global Wealth Management, are designed for individual investors and are produced by UBS Global Wealth Management (which includes UBS 
Financial Services Inc. and UBS International Inc.). The second research source is UBS Group Research, whose primary business focus is institutional investors. The two sources operate independently and may therefore have 
different recommendations. The various research content provided does not take into account the unique investment objectives, financial situation or particular needs of any specific individual investor. If you have any questions, 
please consult your Financial Advisor. UBS Financial Services Inc. is a subsidiary of UBS AG and an affiliate of UBS International Inc.

© UBS 2026. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved. UBS Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC
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