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Spring cleaning suggestions for
your portfolio

02 April 2025, 1:35 pm EDT, written by US Editorial Team UBS Editorial Team

It's time for some spring cleaning! Get your finances in order by focusing on these aspects of planning that
are often overlooked.

Financial education

Take some time to learn a little more about financial planning and investing topics. Check to see if your employer offers a
financial wellness program, which may give you access to budgeting and savings tools, and financial education courses,
among other features.

Even learning just the basics, such as how to build a budget or what your credit score means, will make it easier to
manage your day-to-day finances and can give you the confidence you need to take a more active role in building long-
term financial security.

Tip
Speak openly with your advisor about the financial topics you'd like to learn more about. And for a personalized playlist
of financial education modules, check out ubs.com/thecode.

Estate planning

Estate planning is essential to ensuring that you and your family are well prepared. A good place to start is a review of
your beneficiary designations on your retirement accounts and insurance policies to ensure they still reflect your wishes.
This type of planning involves specifying what you are planning to give, and to whom. But that’s not all. It should also
involve considerations for incapacity, such as how you would like to be cared for in time of need and who you would
like to have advocate for you on your behalf.
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Tip

Once you turn 18, your parents may no longer have access to your medical records and can’t make medical decisions
for you. Designate a health care proxy (sometimes called a “medical power of attorney”) to authorize a person to make
health care decisions for you in the event you are unable to make such decisions yourself.

Insurance: disability, life, and LTC

Permanent—and even temporary—shocks to your income can damage your financial situation, making it more difficult
to reach your financial goals. Taking the time to confirm that you have enough disability and life insurance coverage can
offer peace of mind that your family will be taken care of in the worst-case scenario. What's more, life insurance can also
be a tool to help you manage federal or state estate taxes and boost the after-tax wealth you are able to leave your family.

Long-term care (LTC) can be difficult to plan for because the actual level of expenses incurred is very uncertain. LTC
insurance strategies can help to reduce the need to self-insurance against the risk of incurring high LTC costs. For more
information, please see Long-term care costs and solutions.

Tip
These planning vehicles help mitigate risk in some of the most unfortunate events. Review any existing life, disability, or
long-term care insurance policies to determine whether the coverage is still appropriate for your current and future lifestyle.

Why use the UBS Wealth Way?

The UBS Wealth Way framework allows us to take stock of what matters most to you and your family—your goals,
concerns, and priorities—and uses these insights to build a personalized investment approach that segments your wealth
by purpose across three key strategies:

¢ A Liquidity strategy to help provide cash flow for the next 3-5 years;
¢ A Longevity strategy to satisfy lifetime goals such as retiring comfortably and on time; and
¢ A Legacy strategy where you can earmark and invest capital for the goals that go beyond your own.

For more, see UBS Wealth Way - Seasons of planning: Spring.

UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS Financial Services Inc. and
our Financial Advisors can use to assist clients in exploring and pursuing their wealth management needs and goals over
different timeframes. This approach is not a promise or guarantee that wealth, or any financial results, can or will be
achieved. All investments involve the risk of loss, including the risk of loss of the entire investment. Timeframes may vary.
Strategies are subject to individual client goals, objectives, and suitability. This report has been prepared by UBS Financial
Services Inc. (UBS FS). Please see important disclaimers and disclosures at the end of the document.

Disclaimer

This document is prepared and published by the Global Wealth Management business of UBS Switzerland AG (regulated by
FINMA in Switzerland), its subsidiaries or its affiliates ("UBS"), part of UBS Group AG ("UBS Group"). UBS Group includes former
Credit Suisse AG, its subsidiaries, branches and affiliates. In the USA, UBS Financial Services Inc. is a subsidiary of UBS AG and a
member of FINRA/SIPC. Additional Disclaimer relevant to Credit Suisse Wealth Management follows at the end of this section.
This document and the information contained herein are provided solely for your information and UBS marketing
purposes. Nothing in this document constitutes investment research, investment advice, a sales prospectus, or an offer or
solicitation to engage in any investment activities. This document is not a recommendation to buy or sell any security, investment
instrument, or product, and does not recommend any specific investment program or service.

Information contained in this document has not been tailored to the specific investment objectives, personal and financial
circumstances, or particular needs of any individual client. Certain investments referred to in this document may not be suitable
or appropriate for all investors. In addition, certain services and products referred to in the document may be subject to legal
restrictions and/or license or permission requirements and cannot therefore be offered worldwide on an unrestricted basis. No
offer of any product will be made in any jurisdiction in which the offer, solicitation, or sale is not permitted, or to any person
to whom it is unlawful to make such offer, solicitation, or sale.
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Although all information and opinions expressed in this document were obtained in good faith from sources believed to be
reliable, no representation or warranty, express or implied, is made as to the document’s accuracy, sufficiency, completeness or
reliability. All information and opinions expressed in this document are subject to change without notice and may differ from
opinions expressed by other business areas or divisions of UBS Group. UBS is under no obligation to update or keep current the
information contained herein. The views and opinions expressed in this material by third parties are not those of UBS.
Accordingly, UBS does not accept any liability over the content shared by third parties or any claims, losses or damages arising
from the use or reliance of all or any part thereof.

All pictures or images ("images") herein are for illustrative, informative or documentary purposes only and may depict objects or
elements which are protected by third party copyright, trademarks and other intellectual property rights. Unless expressly stated,
no relationship, association, sponsorship or endorsement is suggested or implied between UBS and these third parties.

Any charts and scenarios contained in the document are for illustrative purposes only. Some charts and/or performance figures
may not be based on complete 12-month periods which may reduce their comparability and significance. Historical performance
is no guarantee for, and is not an indication of future performance.

Nothing in this document constitutes legal or tax advice. UBS and its employees do not provide legal or tax advice. This document
may not be redistributed or reproduced in whole or in part without the prior written permission of UBS. To the extent permitted
by the law, neither UBS, nor any of it its directors, officers, employees or agents accepts or assumes any liability, responsibility or
duty of care for any consequences, including any loss or damage, of you or anyone else acting, or refraining to act, in reliance
on the information contained in this document or for any decision based on it.

Additional Disclaimer relevant to Credit Suisse Wealth Management: Except as otherwise specified herein and/or
depending on the local entity from which you are receiving this document, this document is distributed by UBS Switzerland AG,
authorised and regulated by the Swiss Financial Market Supervisory Authority (FINMA). Your personal data will be processed
in accordance with the Credit Suisse privacy statement accessible at your domicile through the official Credit Suisse website
https://www.credit-suisse.com. In order to provide you with marketing materials concerning our products and services, UBS
Group AG and its subsidiaries may process your basic personal data (i.e. contact details such as name, e-mail address) until you
notify us that you no longer wish to receive them. You can optout from receiving these materials at any time by informing your
Relationship Manager.

Please visit https://www.ubs.com/global/en/wealth-management/insights/chief-investment-office/marketing-material-
disclaimer.html to read the full legal disclaimer applicable to this document.

© UBS 2025. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved.
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