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Would you ever go sailing without 
your lifejacket? As a top executive, 
family business owner, or entrepreneur in 
a broader sense, you must have long ago 
sailed away from your safe harbor. But 
remember: Every boat must be equipped 
with emergency equipment. These may 
not shape your travel route, but they are 
there to help you navigate through 
unchartered waters with greater peace of 
mind.  
 
Risk-taking is said to be the quintessence of an 

entrepreneurial spirit. And for our clients, having safety 
equipment in place means addressing early and regularly 

enough specific key risks, needs, and challenges. Doing so can 

be one of an entrepreneur’s best investments. How about 
you? Is your life raft in place and well-equipped? 

 

Although we do not provide tax or legal advice, our aim in 
this document is to help you identify the most important 

issues and raise the most important questions that are 

relevant to you. We strongly recommend you then discuss 
these with your external tax and legal advisors, taking account 

of your personal circumstances. 

 
 

Corporate structure 

A streamlined and optimized corporate structure is usually the 

cornerstone of a successful business. That is, as long as it 

adequately reflects current needs and geographical footprint, 
while being subject to regular reviews to flawlessly 

accommodate future growth plans and strategies. 

 
The shape, activity, and location of entities involved are only 

some of the key aspects to consider. Would a partnership be 

more efficient than a limited liability company? Is there a need 
for a specific type of activity, like management, financing, or 

research and development services that should be sheltered 

under a different entity? Would a family office work in my 
case? Where should such an entity be based? Are talent pools 

and professional networks locally available? How can my 

family have easy access to liquidity if and when needed?  
 
Asset and family protection 
Establishing an appropriate structure means your assets, both 
business and private, are also adequately protected. We often 
see that an entrepreneur’s private wealth is tied up in their 
company. It is therefore open to potential corporate creditors’ 
claims, and exposed to geopolitical turmoil, operational 
disruptions, market fluctuations, and other risks that would 
otherwise only affect the business. Clearly segregating 
company from private wealth under an appropriate set-up 
may be something to consider, although there may be 
structural and fiscal hurdles to clear. Depending on the 
country you and your family live in, common solutions like a 
life insurance policy, trusts, or other asset-owning entities 
could deliver the degree of protection you are looking for.  
Family protection and wealth preservation from disruptive 

events (e.g., illness, incapacity, or death) can also be ensured 
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with the aid of specific tools. A life insurance policy, for 

instance, could provide an entrepreneur’s family with the 
necessary liquidity for dealing with tax liabilities unaccounted 

for when the entrepreneur was still alive, or for buying out a 

business partner. 
 

Similarly, tools and documents like a marriage contract, a 

shareholders’ agreement, an advance directive, or a simple 
power of attorney can be helpful in protecting a family’s 

interests from unexpected events, but even more so in terms 

of preserving the company’s very existence and continuity. 
 
Business continuity and succession 

Having one or more of these contingencies in place will help 
the business to run smoothly and efficiently, while preventing 

potential conflicts between business partners and heirs.  

 
Though, for such documents to be most effective, they would 

need to be part of a well thought out business succession 

plan. Amid the greatest wealth transfer in history, studies 
show that a little more than 50% of business owners seem to 

have a succession plan in place1, while only 12% of family 

businesses are expected to survive through to the third 
generation2. There is little doubt this is partly due to 

succession planning being a lengthy, multidisciplinary process, 

and not one quick decision.  
 

Whether the plan is to transfer the business to the next 

generation, or to exit through selling the company in the 
public markets or privately to a competitor, financial investor, 

or family office, it requires transparent and open 

communication with all family members and stakeholders; an 
accurate valuation of the business and the company assets; 

adequate preparation and education of the future leaders, 

and a realistic allocation of operational and non-operational 
roles; detailed analysis of all tax and legal parameters at stake; 

setting up the right structures and entities (e.g., trust, private 

holding companies); and a fair distribution of the inheritance. 
And this is to name only a few.   

 
Tax, legal, and regulatory aspects 

The applicable tax, and legal rules and regulations are a 

common denominator in all of an entrepreneur’s key needs 

and challenges. Particularly in situations with an international 
footprint, which require the coordination of more than one 

tax and legal framework. 

 

These aspects will determine the legal form of the entity, the 

way it is run daily, the form any possible restructuring can 

take, and the procedures that will need to be followed (e.g., 
cross-border merger, spinoff, establishment of a subsidiary). 

They also determine the tools and solutions available for 

protecting the family and the business from disruptive events. 
They determine the tax liabilities weighing on the business, 

when profits are realized and distributed, new entities and 

structures are implemented and activities undertaken, or 
business assets passed on by way of sale, gift, or inheritance. 

They impose notification or licensing requirements, or shape a 

business’s objective by setting respective restrictions and fines.  
 

Network, network, network… 

“I note all these, but what have my peers done in a situation 
like mine?” This is a very common and fair question we hear a 

lot. Theoretical scenarios and rules are valuable, but has 

anyone taken these specific steps and has this worked for 
them? In the end, it all comes down to the planning and the 

implementation. If another entrepreneur has faced the same 

challenges and successfully (or not!) adopted a solution, it is a 
good source of information or even inspiration.  

 

Sharing ideas and practical experiences can sometimes be eye-
opening. Having access to the correct people and networks is 

the key to this valuable thought exchange. 

 
How UBS can help 

All key challenges and respective responses are closely 

intertwined. A holistic and structured approach would 
certainly prove more appropriate for building a sense of safety 

against the unknown. Bluntly, as Peter Drucker, American 

economist and father of 
modern management, said, 

“the only way to predict the 

future is to create it.” True 
long-term success can be 

achieved through our full My 

Life offering:  
 
1. My Family, the best way 
to ensure the people closest 
to you are well off 
2. My Protection, security from multiple risk factors and 
disruptive events 
3. My Company, a proven strategy to ensure business 
success 
4. My Taxes, factoring the tax aspects in your decisions 
5. My Retirement, this well-earned time deserves the best 
planning 
6. My Succession, setting the path for your assets and values 
beyond your lifetime 
 
There may be several options available to you. At UBS Wealth 
Planning, we can discuss these to identify your specific 
circumstances and personal preferences that you can then 
follow up with your own tax or legal advisor. Please note that 
UBS does not provide legal or tax advice.  
  

For further information, please contact your UBS Client 
Advisor, who will be happy to put you in touch with our 

specialists in UBS Wealth Planning.

 

 
1 UBS Investor Watch, October 2022 

2 Deloitte, “Business succession planning. Cultivating enduring value” 
2013 
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This publication was produced by UBS Switzerland AG, by one of its subsidiaries or by an associated company ("UBS"). It is for your information 
only and is not intended as an offer, or a solicitation of an offer, to buy or sell any products or specific services. Although all information and 
opinions expressed in this document were obtained from sources we believe to be reliable, UBS expressly disclaims any liability, express or 
implied, for false or incomplete information. To the extent permitted by law, neither UBS nor any of its managers, employees or agents may be 
held liable for any losses or damages whatsoever that might arise from the use of this publication or be connected therewith. All information 
and opinions indicated are subject to change without notice. UBS retains the right to change the range of services, the products and the prices 
at any time without prior notice. Certain services and products are subject to legal provisions and cannot therefore be offered worldwide on an 
unrestricted basis.  
The content of this publication has not been adapted to the specific needs and investment objectives of a particular client or recipient and is not 
tailored to their personal or financial situation. In principle, UBS does not provide legal or tax advice and this publication does not constitute 
such advice. UBS recommends that all persons considering the products or services described herein obtain appropriate independent legal, tax 
and other professional advice. 
The products and services mentioned herein may require agreements to be signed. Please note that the terms and conditions of such specific 
agreements described in the corresponding agreements apply to these products and services. We kindly ask you to carefully read such 
agreements and to contact your UBS client advisor or Wealth Planner should you have any questions. 
This document may not be reproduced or distributed without the prior consent of UBS. 
  
UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS and our Advisors can use to assist clients in 
exploring and pursuing their wealth management needs and goals over different time frames. This approach is not a promise or guarantee that 
wealth, or any financial results, can or will be achieved. All investments involve the risk of loss, including the risk of loss of the entire investment. 
Time frames may vary. Strategies are subject to individual client goals, objectives and suitability. 
 
Brazil: Securities mentioned in this material have not been, and will not be, submitted for approval nor registered with the Securities and 
Exchange Commission of Brazil (CVM). Documents and information herein are not being used in connection with any offer for subscription or 
sale to the public in Brazil. 

 
Bahrain: UBS is a Swiss bank not licensed, supervised or regulated in Bahrain by the Central Bank of Bahrain to undertake banking or 
investment business activities in Bahrain. Therefore, prospects/clients do not have any protection under local banking and investment services 
laws and regulations.  

 
Turkey: The information in this document is not provided for the purpose of offering, marketing or sale of any capital market instrument or 
service in the Republic of Turkey. Therefore, this document may not be considered as an offer made, or to be made, to residents of the Republic 
of Turkey in the Republic of Turkey. No UBS entity is licensed by the Turkish Capital Market Board (the CMB) under the provisions of the Capital 
Market Law (Law No. 6362). Accordingly, neither this document nor any other offering material related to the instrument/service may be utilized 
in connection with providing any capital market services to persons within the Republic of Turkey without the prior approval of the CMB. 
However, according to article 15 (d) (ii) of the Decree No. 32 residents of the Republic of Turkey are allowed to purchase or sell the financial 
instruments traded in financial markets outside of the Republic of Turkey. Further to this, pursuant to article 9 of the Communiqué on Principles 
Regarding Investment Services, Activities and Ancillary Services No. III-37.1, investment services provided abroad to residents of the Republic of 
Turkey based on their own initiative are not restricted.  
 
UAE: UBS is not a financial institution licensed in the UAE by the Central Bank of the UAE nor by the Emirates’ Securities and Commodities 
Authority and does not undertake banking activities in the UAE. UBS AG Dubai Branch is licensed by the DFSA in the DIFC. 

 
Czech Republic: UBS is not a licensed bank in Czech Republic and thus is not allowed to provide regulated banking or investment services in 
Czech Republic. This communication and/or material is distributed for marketing purposes and constitutes a "Commercial Message" under the 
laws of Czech Republic in relation to banking and/or investment services. Please notify UBS if you do not wish to receive any further 
correspondence.  
 
Indonesia: This communication and any offering material term sheet, research report, other product or service documentation or any other 
information (the "Material") sent with this communication was done so as a result of a request received by UBS from you and/or persons 
entitled to make the request on your behalf. Should you have received the Material erroneously, UBS asks that you kindly delete the e-mail and 
inform UBS immediately. The Material, where provided, was provided for your information only and is not to be further distributed without the 
consent of UBS. None of the Material has been registered or filed under the prevailing laws and with any financial or regulatory authority in your 
jurisdiction. The Material may not have been approved, disapproved or endorsed by or registered or filed with any financial or regulatory 
authority in your jurisdiction. UBS has not, by virtue of the Material, made available, issued any invitation to subscribe for or to purchase any 
investment (including securities or products or futures contracts). The Material is neither an offer nor a solicitation to enter into any transaction 
or contract (including futures contracts) nor is it an offer to buy or to sell any securities or products. The relevant investments will be subject to 
restrictions and obligations on transfer as set forth in the Material, and by receiving the Material you undertake to comply fully with such 
restrictions and obligations. You should carefully study and ensure that you understand and exercise due care and discretion in considering your 
investment objective, risk appetite and personal circumstances against the risk of the investment. You are advised to seek independent 
professional advice in case of doubt. 
Any and all advice provided on and/or trades executed by UBS pursuant to the Material will only have been provided upon your specific request 
or executed upon your specific instructions, as the case may be, and may be deemed as such by UBS and you. 
 
Malaysia: This communication and any offering material, term sheet, research report, other product or service documentation or any other 
information (the "Material") sent with this communication was done so as a result of a request received by UBS from you and/or persons 
entitled to make the request on your behalf. Should you have received the Material erroneously, UBS asks that you kindly delete the e-mail and 
inform UBS immediately. The Material, where provided, was provided for your information only and is not to be further distributed in whole or 
in part in or into your jurisdiction without the consent of UBS. The Material may not have been reviewed, approved, disapproved, endorsed, 
registered or filed with any financial or regulatory authority in your jurisdiction. UBS has not, by virtue of the Material, made available, issued 
any invitation to subscribe for or to purchase any investment (including securities or derivatives products). The Material is neither an offer nor a 
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solicitation to enter into any transaction or contract (including future contracts) nor is it an offer to buy or to sell any securities or derivatives 
products. The relevant investments will be subject to restrictions and obligations on transfer as set forth in the Material, and by receiving the 
Material you undertake to comply fully with such restrictions and obligations. You should carefully study and ensure that you understand and 
exercise due care and discretion in considering your investment objective, risk appetite and personal circumstances against the risk of the 
investment. You are advised to seek independent professional advice in case of doubt. 
Any and all advice provided on and/or trades executed by UBS pursuant to the Material will only have been provided upon your specific request 
or executed upon your specific instructions, as the case may be, and may be deemed as such by UBS and you. 
 
Philippines: This communication and any offering material term sheet, research report, other product or service documentation or any other 
information (the "Material") sent with this communication was done so as a result of a request received by UBS from you and/or persons 
entitled to make the request on your behalf. Should you have received the Material erroneously, UBS asks that you kindly delete the e-mail and 
inform UBS immediately. The Material, where provided, was provided for your information only and is not to be further distributed in whole or 
in part in or into your jurisdiction without the consent of UBS. The Material may not have been reviewed, approved, disapproved, endorsed, 
registered or filed with any financial or regulatory authority in your jurisdiction. UBS has not, by virtue of the Material, made available, issued 
any invitation to subscribe for or to purchase any investment (including securities or derivatives products). The Material is neither an offer nor a 
solicitation to enter into any transaction or contract (including future contracts) nor is it an offer to buy or to sell any securities or derivatives 
products. The relevant investments will be subject to restrictions and obligations on transfer as set forth in the Material, and by receiving the 
Material you undertake to comply fully with such restrictions and obligations. You should carefully study and ensure that you understand and 
exercise due care and discretion in considering your investment objective, risk appetite and personal circumstances against the risk of the 
investment. You are advised to seek independent professional advice in case of doubt. 
Any and all advice provided on and/or trades executed by UBS pursuant to the Material will only have been provided upon your specific request 
or executed upon your specific instructions, as the case may be, and may be deemed as such by UBS and you. 
 
Singapore: This communication and any offering material term sheet, research report, other product or service documentation or any other 
information (the "Material") sent with this communication was done so as a result of a request received by UBS from you and/or persons 
entitled to make the request on your behalf. Should you have received the Material erroneously, UBS asks that you kindly delete the e-mail and 
inform UBS immediately. The Material, where provided, was provided for your information only and is not to be further distributed in whole or 
in part in or into your jurisdiction without the consent of UBS. The Material may not have been reviewed, approved, disapproved or endorsed by 
any financial or regulatory authority in your jurisdiction. UBS has not, by virtue of the Material, made available, issued any invitation to subscribe 
for or to purchase any investment (including securities or products or futures contracts). The Material is neither an offer nor a solicitation to 
enter into any transaction or contract (including future contracts) nor is it an offer to buy or to sell any securities or products. The relevant 
investments will be subject to restrictions and obligations on transfer as set forth in the Material, and by receiving the Material you undertake to 
comply fully with such restrictions and obligations. You should carefully study and ensure that you understand and exercise due care and 
discretion in considering your investment objective, risk appetite and personal circumstances against the risk of the investment. You are advised 
to seek independent professional advice in case of doubt. 
Any and all advice provided on and/or trades executed by UBS pursuant to the Material will only have been provided upon your specific request 
or executed upon your specific instructions, as the case may be, and may be deemed as such by UBS and you. 
 
Thailand: This communication and any offering material, term sheet, research report, other product or service documentation or any other 
information (the "Material") sent with this communication were done so as a result of a request received by UBS from you and/or persons 
entitled to make the request on your behalf. Should you have received the Material erroneously, UBS asks that you kindly delete the e-mail and 
inform UBS immediately. The Material, where provided, was provided for your information only and is not to be further distributed in whole or 
in part in or into your jurisdiction without the consent of UBS. The Material may not have been reviewed, approved, disapproved, endorsed, 
registered or filed with any financial or regulatory authority in your jurisdiction. UBS has not, by virtue of the Material, made available, issued 
any invitation to subscribe for or to purchase any investment (including securities or derivatives products). The Material is neither an offer nor a 
solicitation to enter into any transaction or contract (including future contracts) nor is it an offer to buy or to sell any securities or derivatives 
products. The relevant investments will be subject to restrictions and obligations on transfer as set forth in the Material, and by receiving the 
Material you undertake to comply fully with such restrictions and obligations. You should carefully study and ensure that you understand and 
exercise due care and discretion in considering your investment objective, risk appetite and personal circumstances against the risk of the 
investment. You are advised to seek independent professional advice in case of doubt. 
Any and all advice provided and/or trades executed by UBS pursuant to the Material will only have been provided upon your specific request or 
executed upon your specific instructions, as the case may be, and may be deemed as such by UBS and you. 
 
UK, Jersey: This document is issued by UBS Switzerland AG and approved for issue in the UK by UBS AG. UBS AG is authorised and regulated 
by the Financial Market Supervisory Authority in Switzerland. In the United Kingdom, UBS AG is authorised by the Prudential Regulation 
Authority and is subject to regulation by the Financial Conduct Authority and limited regulation by the Prudential Regulation Authority. Details 
about the extent of our regulation by the Prudential Regulation Authority are available from us on request. Where products or services are 
provided from outside the UK, they will not be covered by the UK regulatory regime or the Financial Services Compensation Scheme. UBS does 
not give legal or tax advice and you should consult your independent legal, tax and other professional advisers for specific advice, including 
before entering into or refraining from entering into any investment. Any financing proposals included in this document are indicative only and 
subject to the credit approval process of UBS Switzerland AG, due diligence and documentation and do not therefore represent a commitment 
to lend on terms or structures outlined herein. UBS Switzerland AG or its associates may have long or short positions in one or more of the 
investments described herein. UBS Switzerland AG provides restricted advice on retail investment products which is based on the products 
issued by a limited number of companies which we have carefully selected and assessed as suitable for our clients' needs. UBS Switzerland AG 
may also provide restricted advice in respect of packaged products such as life contracts, pensions and regulated collective investment schemes. 
Where an attachment is a third party document, please be aware that it has been drafted without any input from UBS Switzerland AG. The 
document is intended for the sole purpose of information and is not intended as an offer, or a solicitation of an offer to make any investment. 
Although all information expressed was obtained from sources believed to be reliable and in good faith, no representation or warranty, express 
or implied, is made as to its accuracy or completeness. 
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Portugal: UBS Switzerland AG is not licensed to conduct banking and financial activities in Portugal nor is UBS Switzerland AG supervised by 
the Portuguese Regulators (Bank of Portugal “Banco de Portugal” and Portuguese Securities Exchange Commission “Comissão do Mercado de 
Valores Mobiliários”). 
 
Canada: All current and future information and documentation provided to you by UBS, including but not limited to, market data, research and 
product information is provided to you for information and marketing purposes only. The information contained in such material is not, and 
under no circumstances to be construed as, a prospectus, an advertisement, a public offering, an offer to sell securities described therein, 
solicitation of an offer to buy securities described therein, in Canada or any province or territory thereof. Any offer or sale of the securities 
described therein in Canada will be made only under an exemption from the requirements to file a prospectus with the relevant Canadian 
securities regulators and only by a dealer properly registered under applicable securities laws or, alternatively, pursuant to an exemption from 
the dealer registration requirement in the relevant province or territory of Canada in which such offer or sale is made. Under no circumstances is 
the information contained therein to be construed as investment advice in any province or territory of Canada and is not tailored to the needs of 
the recipient. To the extent that the information contained therein references securities of an issuer incorporated, formed or created under the 
laws of Canada or a province or territory of Canada, any trades in such securities must be conducted through a dealer registered in Canada or, 
alternatively, pursuant to a dealer registration exemption. No securities commission or similar regulatory authority in Canada has reviewed or in 
any way passed upon these materials, the information contained therein or the merits of the securities described therein and any representation 
to the contrary is an offence. Investing in certain investment products and/or receiving financial services may have adverse tax implications 
depending upon a client's personal circumstances. The effect of a particular product or service on the client's overall tax situation may be 
difficult to assess. UBS is unable to give any guarantee or assurance regarding the potential tax implications of any investment product or service 
made available to its clients and accordingly shall not assume any responsibility or liability for any adverse tax implications whatsoever as a 
consequence of any such product or service. UBS recommends that clients consult with qualified tax advisors to assess the effect of particular 
products and services on their personal tax situation. 
Certain Canadian Federal Income Tax Considerations: 
This summary is based on the provisions of the Income Tax Act (Canada) (the “Tax Act”) and its regulations which are in force or have effect as 
of the date hereof. UBS assumes no liability to update or revise the below summary, and it should not be relied upon by investors to make 
investment decisions. The below summary of certain Canadian federal income tax considerations is limited to a nonexhaustive set of tax rules 
that could result in a tax liability to an investor that is resident of Canada for purposes of the Tax Act and that is investing in securities of a 
“non-resident” (as defined in the Tax Act) issuer even if the investor does not earn or receive any amounts from such investment.  
The Tax Act includes rules (the “Offshore Investment Rules”) that may require an amount to be included in the income of an investor that holds 
an “offshore investment fund property”. The Offshore Investment Rules may apply where (i) an offshore investment fund property derives its 
value primarily from “portfolio investments” in certain assets, and (ii) it may reasonably be concluded that one of the main reasons for the 
investment is to derive a benefit from portfolio investments in these assets in such a manner that taxes on the income, profits and gains from 
the assets are significantly less than the tax applicable under the Tax Act if such income, profits and gains had been earned directly by the 
investor. 
If the Offshore investment Rules apply, the investor will have an income inclusion in respect of each month equal to the “designated cost” of 
the property to the investor that is subject to the rules at the end of the month multiplied by 1/12th of the sum of a prescribed rate of interest 
plus 2 %. The prescribed rate of interest is linked to the yield on 90-day Government of Canada Treasury Bills and is adjusted quarterly. The 
income inclusion will be reduced by the investor's income for the year (other than capital gains) from the offshore investment fund property 
determined under the other provisions of the Tax Act. Accordingly, if the Offshore Investment Rules apply to an investor, the investor may be 
required to include in taxable income amounts that the investor has not earned or received. These rules are complex and their application 
depends, to a large extent, on the reasons of an investor for acquiring or holding the investment. The foregoing summary provides a general 
description of the Offshore Investment Rules, and should not be construed as advice to any particular investor regarding the implications of the 
Offshore Investment Rules in the investor's particular circumstances. Investors are urged to consult their own tax advisors regarding the 
application and impact of the Offshore Investment Rules in their particular circumstances. 
The rules in respect of non-resident trusts will not apply in respect of “exempt foreign trusts” (as defined in the Tax Act), which would, subject 
to detailed provisions, generally include commercial trusts. Where, however, a non-resident trust is an exempt foreign trust because it is a 
commercial trust, an investor (x) that holds, either alone or together with (i) any persons not dealing at arm’s length with the investor or (ii) any 
persons who acquired their interest in the trust in exchange for consideration given to the trust by the investor, at least a 10% interest (as 
defined and determined based on fair market value) in such trust, or (y) that has contributed “restricted property” (as defined in the Tax Act) to 
such trust, will be required to include in income a percentage of that trust’s “foreign accrual property income” (as defined in the Tax Act). Other 
investors in a commercial trust may be subject to the Offshore Investment Rules discussed above. Investors should consult their own tax advisors 
in this regard. 
If the total “equity percentage” (as defined in the Tax Act) of a Canadian investor (and related persons) is 10% or more in a particular non-
resident corporation, the investor may be subject to the rules in the Tax Act which (i) require the inclusion of a percentage of the foreign accrual 
property income of the corporation in computing the income of the investor, rather than the application of the Offshore Investment Rules, and 
(ii) could result in withholding tax being due by an investor that is a corporation resident in Canada for purposes of the Tax Act. Investors should 
consult their own tax advisors in this regard. 
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