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White Label Funds —
Solutions for Wholesaler

Best-in-class approach with transparent fees and strong
UBS Fund Management Company governance
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UBS White Labelling Solutions provides full-fledged solutions
to sponsors looking for UCITS or AIF solutions without the
need to call for significant financial and infrastructural invest-
ments. By taking care of all the regulatory and administrative
aspects of your funds, we offer you the possibility to focus
completely on your core investment activities.

Our offering

Our offering is typically targeting wholesale distribution part-
ners such as banks, insurance companies, asset managers and
distributors. The combination of your portfolio management
skills together with our expertise and competence in the offer-
ing of white labelling solutions will support you with the effi-
cient distribution of your products as well as provide you a
smooth and fast access to market.

Your benefits

By partnering with us, you and your product are benefitting
from a robust governance of a fund management company
ranking among the world’s leading financial firms with a high
capitalization. Our experienced risk management team sup-
ports you to efficiently manage your portfolio risk, allowing
you to effectively focus on your core business in asset man-
agement and/or distribution.

Strategic investment solution

When designing your product strategy, we are there to pro-

vide advice for the structuring of your white label fund and

undertake the operational set-up:

— Design- and solution-oriented advisory by experienced
Business Developer

— Holistic client relationship management by dedicated Client
Relationship Manager

Fund structuring and project management by experienced
Product Developer

Periodical maintenance and regulatory fund adjustments by
Product Manager

Fronting Unit Services

Fund Design & Structuring Advice

g - Fund Management Company Services
L5 Fund Control & Investment Compliance
835 Fund Administration, Transfer Agents &
L3 Domiciliation

§ Fund Reporting & Online Tools

Global Registration & Distribution Support
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. Added value of a UBS Management Company

Costs

— Economies of scale as a result of asset pooling

— Favorable treatment of collective investment schemes in
certain jurisdictions

Governance

— Legally responsible for the investor protection

— Delegates monitoring (PM, distributor, administration)

Risk Management

— Monitoring of liquidity, market and credit risks

Regulatory Lifecycle Management

— Constant adaptations of your funds

— Discharge of your reporting duties

— Forward-looking planning and creation of new sources of
income

— Forward-looking lifecycle management



J Additional access

— Leading trading platforms, including prime brokerage ser-
vices

— Custody excellence and securities lending services

— Back-office infrastructure covering a large suite of services

— Derivative clearing and execution

— Foreign Exchange (FX) Flow processing

— Cutting edge analytic tools and investment research

— Active and passive asset management mandates
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>, Tailor-made ESG mandates

White label funds are particularly suitable for implementing
tailor-made ESG mandates. This is because you have the
choice of the various Environmental, Social and Governmental
sustainability criteria you want to apply, either in your role as
asset manager or in your role as sponsor together with your
chosen asset managers. Through our Proxy-Voting offering
you also have the ability to either opt for principles and stand-
ards defined in the publicly available UBS Management Com-
pany proxy voting directive policy or to opt for a dedicated
directives, according to your role as sponsor and/or the dele-
gated asset manager, for executing voting preferences. With a
white label fund solution, we can assist you in implementing
the regulatory and operational set up of your ESG strategy.

Contact us
White Labelling Solutions - Switzerland

Head Switzerland
Hubert Zeller
+41-61-288 18 90
hubert.zeller@ubs.com

Wholesalers
Marc Reto Fischer
+41-44-236 28 93

Head Client Management

@ Global registration

In case of global distribution needs, we take care of the entire
registration process and ensure the appropriate follow-up
required by local regulators. Our offering covers all main Eu-
ropean as well as selected markets in Middle East, Asia and in
the Americas.

}g, Distribution via fund platforms

Via agreements with various fund platforms, we may grant
you access to leading platforms like Allfunds, Clearstream
Fund Centre, MFEX etc.

Administration

UBS Management Companies work with a limited number of
best-in-class selected Central Administrators while you as a
white labelling client will have a contract only with the UBS
Management Company.

Head Client Management
Pension Funds

Christian Wehinger
+41-44-236 46 52

marc-r.fischer@ubs.com christian.wehinger@ubs.com

White Labelling Solutions - Europe

Head Business Development &
Client Relationship Management
Roberto Colicci

+352-27-15 67 47
roberto.colicci@ubs.com E
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Visit us:
ubs.com/wls
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contents of this document shall not constitute an obligation to buy or sell a service or a product, launch a product, but are pending to the positive outcome of further investigations as well as
subject to internal and external approval. Please note that UBS retains the right to change the range of services, the products and the prices at any time without prior notice and that all
information and opinions indicated are subject to change. The information and opinions contained in this document have been compiled or arrived at based upon information obtained from
sources deemed reliable and in good faith, but is not guaranteed as being accurate, nor is it a complete statement or summary of the markets or developments referred to in the document.
This document does not create any legal or contractual obligation with UBS. This document is intended solely for the information of the person to whom it has been delivered and is for
distribution only under such circumstances as may be permitted by applicable law. It is, in particular, not intended for distribution into the US and/or to US persons. UBS specifically prohibits
the use, the redistribution, reproduction or publication of this document in whole or in part without the prior written permission of UBS and UBS accepts no liability whatsoever for the
actions of third parties in this respect. This document was written without reference to any specific investment objectives, financial situation or particular needs of any specific recipient.
Further, this document includes services and products which require an individualized and tailor-made set up. Such services and products may require further UBS internal approvals on a
case-by-case basis, which may depend on various client- and UBS-specific factors. This document contains statements that constitute “forward-looking statements”, including, but not limited
to, statements relating to our future business development. While these forward-looking statements represent our judgments and future expectations concerning the development of our
business, a number of risks, uncertainties and other important factors could cause actual developments and results to differ materially from our expectations. Tax treatment depends on
the recipient's circumstances and may be subject to change in the future. UBS does not provide legal or tax advice and makes no representations as to the tax treatment of
assets or the investment returns thereon, either in general or with reference to specific recipient's circumstances and needs. UBS recommends that recipients obtain independent
legal and tax advice on the implications of the products/services in the respective jurisdiction before making decisions. This document and its contents have not been reviewed by, delivered to
or registered with any regulatory or other relevant supervisory authority.

UK: The document has not been prepared in line with the FCA requirements. If you receive a request under the Freedom of Information Act 2000 for information obtained from UBS we ask
that you consult with us.

Singapore: This document and its contents have not been reviewed by, delivered to or registered with any regulatory or other relevant authority in Singapore. This document is for informa-
tional purposes and should not be construed as an offer or invitation to the public, directly or indirectly, to buy or sell securities. This document is intended for limited distribution and only to
the extent permitted under applicable laws in Singapore. No representations are made with respect to the eligibility of any recipients of this document to acquire interests in securities under
the laws of Singapore.

Hong Kong: This document and its contents have not been reviewed by, delivered to or registered with any regulatory or other relevant authority in Hong Kong. This document is for
informational purposes and should not be construed as an offer or invitation to the public, directly or indirectly, to buy or sell securities. This document is intended for limited distribution and
only to the extent permitted under applicable laws in Hong Kong. No representations are made with respect to the eligibility of any recipients of this document to acquire interests in securi-
ties under the laws of Hong Kong.
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