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Financial planning helps you regain confidence and control during volatile times, mitigates the 
risk of emotionally driven behaviors and helps you make better overall decisions. Consider these 
five action steps during volatile times.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

 

 

 

 

 

 

Timeframes may vary. Strategies are subject to individual client goals, objectives and suitability. This approach is not a promise or 
guarantee that wealth, or any financial results, can or will be achieved. 

01 Determine your Liquidity strategy 
Inform your advisor of your short-term liquidity needs. Review your budget with your advisor consider-
ing all sources of income, discretionary and non-discretionary spending and have a conversation about 
your overall liquidity strategy. Your liquidity strategy helps provide cash flow for short-term expenses 
and represents assets held in cash and cash equivalents. One way to address this need is by creating 
an emergency fund. An emergency fund should have approximately six months of spending money in 
liquid assets that you can easily access in case of an expected event. 

04 Consider potential planning opportunities 
Don’t miss out on planning opportunities that may be appropriate for you during volatile times: 

• Roth conversions – Capitalize on lower IRA values as assets converted are valued as of the 
close on the date the conversion is processed.  

• Maxing out retirement plan contributions – Decrease current income taxes and take ad-
vantage of the market rebound.  

 

03 Develop your financial plan 
Make sure your advisor has an updated view of your net worth by providing values for your assets held 
at other institutions. To make this process simpler, consider signing up for My Total Picture. Next, re-
view your plan’s results with your advisor to ensure you are on track to accomplish your goals. Your 
plan takes into account the potential of volatility in the markets, so you can feel confident about your 
financial future in times of volatility. If you do not have a financial plan, speak to your advisor about 
starting one. 
 
As part of the planning conversation, in addition to your Liquidity and Longevity strategies, speak with 
your advisor about your Legacy strategy. Your Legacy strategy is for needs that go beyond your own. 
Legacy represents surplus resources which can be used to grow your family wealth for future genera-
tions or to have a positive impact on society through philanthropy. It can serve as a starting point for 
further estate planning such as establishment of trusts, philanthropic giving and other wealth transfer 
techniques.  
 

02 Refocus on long-term goals 
Next, review your long-term goals and objectives. Update your advisor if anything has changed in your 
personal circumstances (new job, marriage, death, etc.) and have a discussion about your Longevity 
strategy. Your Longevity strategy invested in a well balanced portfolio represents the resources you will 
need for longer term needs. 
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This report is provided for informational and educational purposes only. Providing you with this information is not to be considered a solicitation on 
our part with respect to the purchase or sale of any securities, investments, strategies or products that may be mentioned. In addition, the  
information is current as of the date indicated and is subject to change without notice. 
 
As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-
registered investment adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage 
services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that you 
understand the ways in which we conduct business, and that you carefully read the agreements and disclosures that we provide to you about the 
products or services we offer. For more information, please review client relationship summary provided at ubs.com/relationshipsummary, or ask 
your UBS Financial Advisor for a copy. 
 
Neither UBS Financial Services Inc. nor its employees (including its Financial Advisors) provide tax or legal advice. You should consult with your legal 
counsel and/or your accountant or tax professional regarding the legal or tax implications of a particular suggestion, strategy or investment, including 
any estate planning strategies, before you invest or implement. 
 
© UBS 2022. All rights reserved. The key symbol and UBS are among the registered and unregistered trademarks of UBS. UBS Financial Services Inc. 
is a subsidiary of UBS AG. Member FINRA. Member SIPC. IS2200985 Expiration: 2/28/23 

05 Don’t forget the planning fundamentals 
Take action on these core planning techniques as they are important regardless of volatile markets. 
 
• Beneficiaries – Review the beneficiaries of your IRAs, qualified plans, insurance policies and 

estate documents to ensure they are still applicable. 

• Estate documents – Ensure your estate plan is up-to-date by reviewing your will, powers of 
attorney and overall estate planning intentions. If you don’t have an estate plan in place, 
consider meeting with an attorney to get started. 

• Insurance – Ask your advisor to review your life, disability income, long-term care, and 
property and casualty insurance policies to ensure the coverage amount and overall strategy 
is appropriate for your current and future needs. 


